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15 Cents a Copy. 


‘ INCORPORATED 1819. 
The Leading Sane Didi. Company o. of America. CHARTER PERPETUAL 


WM. H. KING, Secretary. WM. B. CLARK, President. A.C. ADAMS | Assistant Secretaries. 


Department. | New York, 52 Williams St. 


tna Buling. 413 Vine Bt, KEELER Ty ; GALLAGHER, General Agents. 





“AMERICAN THROUGH AND THROUGH.” 


WESTERN DEPARTMENT: RIALTO BUILDING, CHICAGO, ILL. 





1851. 1i8s8e7. | 1881. 





OF CINCINNATI, OHIO. 


National Insurance Company, 


OF CINCINNATI. 


GENERAL INSURANCE---STATE OF OHIO ONLY. 


| 
| 
| 


|G. W. POHLMAN, E. W. 


G. W. PoHLMAN, E. W. BURNET, PREesipent. 
PRESIDENT. SECRETARY. ‘ 
GARDNER E. MEEKS, State Agent, C. B. FUNSTON, State Agent, 
Columbus, Ohio. Columbus, Ohio. 





PROTECTS ITS LOYAL LOGAL AGENTS. NO OVERHEAD WRITING. 





Continental Fire Insurance Co., 


CONTINENTAL BUILDING, +6 CEDAR ST., NEW YORE City. 





FIRE UNDERWRITERS AGENCY | N I] ON Ne om re ‘ E 


General Insurance — State of Ohio Only. 
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LE ROY, OHIO. 


Ohio Farmers Insurance Company 





Reserve for re-insurance, 


Net Cash Surplus, 


Fire, Lightning and Tornado Indemnity. 


Carefully invested Assets on January Ist 1898 of $1,046,010.52, reserved 


as follows for the protection of policy-holders : 


a a ; $859,356.80 

Reserve for Losses and all! other Liabilities, 83,250.55 
5 ; 103,125.46 

ON ec SS ee ee a a a a ee a eee 


JAS. C. JOHNSON, PRESIDENT. 
©. S. WELLS, SECRETARY. 


ORCANIZED IN 1848. 





18290. 1897. 
———— ‘*OLDEST IN THE WEST.” Mii in = 


INCINNATH cones 
COMPANY...... 
Resident Agents in the Principal Cities of Ohio. 


R. T. BONSALL, Pres. L. L. TOWNLEY, Sec’y. P. W. CADMAN, Gen. Agt. 


CINCINNATI, OHIO. 


GERMAN 
Fire Insurance Company, 


OF WHEELING, W. VA 





ORGANIZED IN 1867. 
OFFICERS: 
WM. F. STIFEL, President. 
ANTON REYMANN, Vice-Pres’t. 


F. RIESTER, Secretary. 
WM. GOERING, Ass’t Sec’y. 


S. W. RICE, Special Agent. 


INSURE IN A HOME COMPANY. 


Merchants and sllanufacturers 


INSURANCE COMPANY, 








COMMENCED BUSINESS 1838. 


Cincinnati 





Capital - - 8150,000. Assets - - 8268,192. 
Surplus - - $217,623. 


WILLIAM H. CALVERT, President. WINFIELD S. HUKILL, JR., Sec’y. 


131 East Third Street. 


ooper 


Fire Insurance Company 


OF DAYTON, O. 


W. P. CALLAHAN, C. D. MEAD, CuHAs. W. SCHENK, 


President. Vice-President. Secretary. 


Cincinnati Underwriters 


COMPOSED OF 


SECURITY 
Fire Insurance Company. 
ORGANIZED 1864. ORGANIZED 1881. 


CAPITAL $100,000. ASSETS $290,182. | CAPITAL $150,000. ASSETS $271,759. 
SURPLUS $191,199. SURPLUS $186,910. 


EUREKA | 
Fire and Marine Insurance Co. 


COMBINED STATEMENT. 
Capital $250,000. Assets $561,941. Surplus $378,109. 


F. A. ROTHIER, President 


ADAM BENUS, Secretary. Cincinnati, Ohio. 





ORGANIZED 1836. 


WASHINGTON 


FIRE 


INSURANCE COMPANY 101, 


OF CINCINNATI, O. 


CAPITAL, - $150,000.00 
HAS BEEN IN CONTINUAL OPERATION 
AND HAS MET EVERY OBLIGATION FOR 62 YEARS. 
ACENTS WANTED IN OHIO. 


HENRY EMERSON, President. 


E, F. WEISS, Secretary. 
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THE AMERICAN UNION 
LIFE INSURANCE COMPANY, 


OF NEW YORK. 


CHAS. C. WHITNEY, Vice-Pres't and Mer. 
JOHN NAPIER, Sec’y. 


The report of the New York State Insurance Department of 
its examination of the Company, completed in November, 1897, 
in addition to certifying to its solidity, says: 

‘‘DEATH LOSSES AND CLAIMS have been promptly paid, 
and the Corporation’s affairs have been administered STRICTLY 
WITHIN THE REQUIREMENTS OF THE INSURANCE LAW OF 
THE STATE.’’ 


HOME OFFICE, 5, 7,9 & 14 BROADWAY, NEW YORK CITY. 
AGENTS WANTED, with or without experience. Liberal contracts. 


Rock ford Insurance Company, 


OF ILLINOIS. 


SUMMARY OF THIRTY-FIRST ANNUAL STATEMENT 

Ohio Standard) 
DECEMBER 31, 1897. 

na ee oe $1,173,261 31 

Cash Capital $ 200,000 00 
Reserve for Unexpired Policies 
Reserve for Losses and all other Claims 

Net Surplus. ...... : 


M. M. BELDING, Pres’t 








Gross Assets 


651,572 72 
80,759 60 
240,928 99 


$1,173,261 31 
TO OHIO AGENTS: 


The Rockford desiring to be very generally represented 
throughout the State, invites correspondence from Agents at all 
desirable points. Address, 


CHAS. E. SHELDON, Sec’y, 
Rockford, Ill. 





J. W. CHAMPLIN, peresivenr. W. FRED. MCBAIN, sec’y ano manacer. 


MICHICAN’S =. 
LEADINC COMPANY. 


GRAND ™ INSURANCE 
RAPIDS OMPANY, 


GRAND RAPIDS, MICH. 











WALTER S$. Eppy, President. J. P. SHERIDAN, Secretary. 


= THE = 


Saginaw \ Valley fi ir 4 Marine 


INSURANCE COMPANY, 


SAGINAW, - - - - - MICHIGAN 
CASH CAPITAL, - $200,000. 

Assets, January 1, 1897... 4 i ry .. $303,252.69 

Liabilities (including capital . 260,476.60 

SE I Sk se cceou vis cuss px SRANRA Rs ndtcensE aie .. $42,776.09 


HONEST LOSSES PAID ON SIGHT. 





DAVID WHITNEY, Jr., President FRANK H. WHITNEY, Secretary. 


MICHIGAN FIRE AND MARINE 


INSURANCE COMPANY, 


DETROIT, MICHIGAN. 


ORGANIZED 1881. 
CAPITAL $400,000. 


ASSETS, = = $805,806. 
NET SURPLUS, $180,126. 


OPERATES GENERALLY. 
A DESIRABLE COMPANY FOR AGENTS. 


APPLICATIONS SHOULD BE ADDRESSED TO 


FRANK H. WHITNEY, Secretary. 


The Largest Fire Insurance Company in Germany. 


Transacts a Fire Business only. Established 1844. 


Magdeburg Fire Ins. Go. 


OF MAGDEBURG, GERMANY. 


P. E. RASOR, United States Manager. AD. DOHMEYER, Ass’t Manager. 


FREDERIC P. OLcoTt, President Central Trust Co., of New York. 
ERNST THALMANN, of Ladenburg, Thalmann & Co., Bankers, New York. 


WILLIAM ALLEN BUTLER, of Butler, Notman, Joline & Mynderse, Coun- 
sellors-at-Law, New York. 


GEORGE M. LOVEJOY, General Agent for Western Sates, 
Rialto Building, CHrcaGo, It, 
FRED. RAUH & CO., 


Agents, CINCINNATI, OHIO. 


CERMANIA cones 
COMPANY... 


62 and 64 William Street, Cor. Cedar, NEW YORK. 


STATEMENT, JANUARY |, 1898. 


Cash Capital 


£1,000,000,00 
Reserve for Unearned Premiums 1,411,908.64 
| Reserve for Losses under Adjustment 61,253.30 
| Reserve for all other claims 31,823.84 
Net Surplus 1,833,733.36 
Total Assets $4,338,719.14 
HUGO SCHUMANN, President. 
FR. VON BEENUTH, | CHARLES RUYKHAVER, Secretary. 
f Vice-Presidents 7B ace a s 
Gro. B. EDWARDS GUSTAV KEHR, Ass't Secretary 


WESTERN DEPARTMENT, 
E. G. HALLE, Manager, Royal Insurance Bldg., Chicago, II. 


Central Accident . 


....lnsurance Company, 
232 Fifth Avenue, PITTSBURG, PENN. 


Capital and Surplus over - = $200,000. 


SPECIALTIES: 
An Accumulative Combination Accident Policy --- The 
best policy written. 
New Plate Glass Policy---More definite and liberal than 
other policies. 





The above contracts are the best to buy and the best to sell. 





AGENTS WANTED. 
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ASSETS (Market Values), 
Jan. 1, 1898, $63,649,749.84 
LIABILITIES, N. J. & N.Y. 
Standard, . $58,864,824.60 
SURPLUS, . . $4,784,925.24 


Policies Absolutely Non-Forfeit- 
able After Second Year. 





AMZI DODD, 


WANTED President. 


Agents. ... For particulars, address the 
Company direct, or either of the State 
Agents, whose name, address, and terri- 
tory are given herewith... . 


Reliable and energetic 





EDMUNDS & JOHNSTON, 
State Agents for Michigan. 
Office, Campau Bldg., 
DETROIT. 








roviden Savings 


Mutual Benefit 


LIFE INSURANCE 
COMPANY, 
NEWARK, N. J. 





IN CASE OF LAPSE the Insurance 
is CONTINUED IN FORCE 4s long as 
the value of the Policy will pay for; 
or, if preferred, a Cash or Paid-up 
Policy Value is allowed. After the 
second year, Policies are INCON- 
TESTABLE, and all restrictions as to 
residence, travel or occupation are 
removed. 





The Company agrees in the Pol- 
icy to Loan up to the Cash Surren- 
der Value, when a satisfactory as- 
signment of the Policy is made as 
collateral security. LossEs paid 
immediately upon completion and 


L. D. DREWRY, 
approval of proofs. 


State Agent for Ohio, 
Office, The Pike Bldg., 
CINCINNATI. 











ye 


ssurance Secie gy 


EL pbwarp VV. ScottPResiDENT. 


Vue Best Gompany For Poucy Houwers ann Accents. 


Successruc Acents,anoGentrccmen Seeing Rewunerative Business Connections, 
may Appry to tHe Heao Orrice.or any or THe Society's Genera AGents. 


wtftdes. GERMAN AMERIGAN INSURANGE COMPANY, 


OF NEW YORK. 
JANUARY 1, 1898.—__ 


Stocks and Bonds--Par Value $5,599,209.00. Market Val.e $6,969,603 00 
Cash in Banks and Office $286,133 96 
Cash in hands of Agents and in course of collection 194,981 10 
Accrued Interest not included in Market Values 10,981 06 
Real Estate owned by the Company . 15,000 00 
Loans secured by mortgages on N. Y. City Real Estate 58,000 00 865,096 12 
Total Assets $7,834,699 12 


CAPITAL STOCK (Invested in U.S. Bonds 


$1,000,000 00 
Reserve Fund for Unexpired Risks 


2,601,689 81 


Reserve Fund for Unsettled Losses 302,614 43 
Reserve Fund for all other Claims. .. 251,395 50 
Net Surplus beyond all Liabilities 3,678,999 38 

$7,834,699 12 





WILLIAM N. KREMER, President. 
LOUIS F. DOMMERICH, Vice-President. CHARLES G. SMITH,, Secretary. 
ROBERT L. KLUM, EDWIN | a. CRAGIN, Asst. Secretaries. 


PACIFIC DEPARTMENT: WESTERN DEPARTMENT : 
San Francisco, Cal. i. 


GEORGE H. TYSON, Manager. EUGENE CARY, Mgr., e ROSERS PORTER, Asst. Mgr. 


4 | ‘The Prudential 


Ordinary and 
Industrial 
Profit-Sharing 
Life Insurance Policies. 


$50,000 to $15 
On Every Approved Plan. 

















en AGENTS Wi WANTED. 
“THE “PRUDENTIAL INSURANCE CO. OF AMERICA. 


JOHN F. DRYDEN, President. 
Mortme Office, NEWARK, N. J. 
HENRY BOHL. Supt. of Agencies, Ohio and Indiana. COLUMBUS. OHIO, 





THE AMERICAN FIRE 





INSURANCE 
COMPANY, 


PHILADELPHIA, PA. 








CASH CAPITAL, - - - - 8 500.000.00 
Reserve for Reinsurance and all other claims, - - 1,513,076.99 
Surplus over all Liabilities, - - - - 7 542,301.63 


TOTAL ASSETS, JAN. 1, 1898, $2,675,520.22 


THOS. H. MONTGOMERY, President. RICHARD MARIS, Sec’y and Treas. 
CHAS. P. PEROT, Vice-President. WM. F. WILLIAMS, Ass’t Sec’y. 
WM. B. KELLY, Genl. Agt. 


NELSON B. JONES, CHARLES L. HECOX, 


S vecial Agt. for Michigan, Lansing, Mich. Special Agt. for Ohio, Columbus, Ohio. 


The Cincinnati Life Association. 


HOME OFFICE: 
N. E. COR. FOURTH AND VINE STREETS, 
CINCINNATI, OHIO. 


$100,000 accumulation for security of policy-holders provided for by law. 


STIPULATED PREMIUMS ARE SMALL AND EASY TO PAY. 


—_—- Money advanced to the widow immediately upon the death of a 
member, to pay expenses of Sickness, Burial, and other needs. 


GOOD CONTRACTS FOR AGENTS. 
ADDRESS 


J- He. GRAY, Secretary and Manager. 
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Every OTHER THURSDAY. 
$2.00 PER YEAR. 
E. JAY WOHLGEMUTH, EbiTor. 


THE OHIO’ UNDERWRITER CO., Publishers, 


AETNA BUILDING, 413 Vine STREET, CINCINNATI. 


15 Cents Per Copy. 
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THE NIAGARA FALLS GATHERING. 


The Western Union meeting has come and 
passed and underwriters are weighing its re- | 


sults. On the whole they are fairly satisfactory. 
While nothing of great immediate consequence 
was done, the prospects are good that much of 
importance will be accomplished. The un- 
limited power given the excepted cities commit- 
tee will be received with general approval, and 
if that body does not take some decisive steps 
to alleviate conditions by reducing commissions 
and cutting off salaried agents, no little dis- 
satisfaction is sure to be evinced. 

It was probably unwise in the Union not to 
permit the use of gasoline gas machines, There 
is a general belief that this illuminant has come 
tq stay, and at any rate it is a poor policy on 
the part of an organization of great insurance | 
companies which holds to the idea that there is 
any thing under the sun which is not insurable 
at some rate. There should be a rate for every- | 
thing from a stone quarry to a building on fire, | 
and certainly for such an insignificant hazard as | 
a building lighted by a gasoline gas lamp. 
Rather a prohibitive additional charge for the 
permit than an absolute refusal to insure it at all. 

The important order affecting and aimed at 
but a few large agencies, which will oblige union 
companies to withdraw from agencies where 
the agent is also secretary of a non-union com- 
pany, will create interesting situations in one or | 
two places. At Columbus, Henry O'Kane, 
secretary of the Franklin, represents a large | 

| 


number of Union companies. Mr. O’Kane is 
understood to have about completed patching 
up his differences with the Columbus local 
board. The action of the Union will put a new 
phase on the situation. There is little doubt 
that if this regulation is enforced Mr. O’Kane | 
‘will resign his Union and take non-Union 
companies. The same may be the case with 
Secretary W. Fred McBain of the Grand Rapids | 
and Goodwin, Hall & Henshaw, general agents 
at Chicago. 

President Harbeck has been in charge of the 
Union’s affairs during probably the most critical 
year of its existence. He was doubtless glad to 
be relieved of his responsibility, and he abso- 
lutely declined a re-election at Niagara Falls. 
It appears to be true that underwriters who are 
managers of medium-sized, conservative com- 
panies such as the Traders and American Cen- 
tral, make the best presidents of the Union. | 
This without the slightest reflection on Presi- | 
dent Harbeck or the managers of any other 
large companies who have filled the president’s | 
chair. The members of the Union themselves | 
seem to recognize this. President Cram of the 
American Central has not been particularly 
prominent in western affairs nor particularly 
noted for brilliant managerial ability. He is 
rather on the cool, safe, conservative order, and 
his company takes after him. He is not sup- 
posed to have any ambition to increase his busi- 





ness or enhance his own importance, and thus 
he can safely be depended on to do what he 
does with no selfish object in view. He will 
have an advantage over ex-President Harbeck, 
who, while doubtless conscientious and straight- 


forward throughout, as a more progressive and’ 


ambitious man is bound to be considered more 
from a personal standpoint. The principal de- 
velopments in Union affairs the next six months 
should be in connection with the work of the 
large cities committee which has now no pos- 
sible excuse for not doing something. 

MR. PEMBROKE'S PAPER, 

Mr. Pembroke's paper on ‘‘Local Boards, their 
Duties and Suggestions for their Rules and Goy- 
ernment,’’ was one of the strongest papers read 
at the Put-in Bay meeting of the Ohio Associa- 
tion of Local Agents, eliciting a vote of special 
thanks and most favorable comments from all 
who heard it. The insurance press was request- 
ed to publish it in full, and every local agent 
throughout the state should read and carefully 
digest it. 


THE ‘“‘ADVOCATE’’ AS A LYING-IN HOSPITAL, 


Apropos of the downfall of the Connecticut 
Indemnity Association of Waterbury, it is well 
to note that it was about eight months ago 
that the OHIO UNDERWRITER stated that it 
would be the next concern to follow in the 
wake of the Massachusetts Benefit and Bay 
State Beneficiary. The National Life of Hart- 
ford is still dangling on the pegs, though 
this would not be so if D. S. Fletcher had 
continued in the presidency. 
Advocate of New York would have us be- 
lieve the National Life and Connecticut In- 
demnity were. as solid as the rocks of their 
native state, but time and facts have served to 
change the tide of its contention. The State of 
Philadelphia represented another of this san- 
guine paper’s pet theories, which have been 
blasted by the evolutions of these practical 
times. Meanwhile the Advocate’s advertising 
pages continue to remind us of nothing so much 
as the carved inscriptions to be found on the 
slabs in a graveyard—only the wordings are dif- 
ferent. It is strange but true that the Advo- 
cate’s reading columns are largely given up to 
fostering the birth and growth of illegitimate 
insurance weaklings while its advertising pages 
serve to perpetuate their memory after their 
demise. Faithful in life, faithful in death ! 


UNION VERSUS NON-UNION. 

One of the most interesting developments of 
the Western Union meeting was the action in 
regard to the secretary of a non-union company 
who represents locally Union companies. The 
edict of the Union is that Union companies can- 
not remain in such an agency. It is the first 
step towards separation in agencies. It was a 
poor step to take because it was ‘‘class’’ legisla- 
tion, but it still showed the direction in which 
the conditions of the business are drifting. In 
a spirit of justice, the Union should not have 
declared against specially-circumstanced agen- 
cies because it had a certain power over them. 
The plane of the Union should be above such 
petty discrimination. But a general separation 
in agencies, that is a different question. It 
would seem plain that the Union has before it 
one of two propositions; either to compete with 
non-union companies on commissions or to de- 
clare separation in agencies We believe the 
former plan is much to be preferred. But if it 
is not adopted then separation will come. It is 
inevitable, and either plan is thoroughly within 
the province and right of the companies compos- 
ing the organization. They are under no obli- 
gation either to non-union companies or their 
agents on this point. It is wrong for the Union 
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to try to kill off non-union companies or to pet 
form any of the offices of a trust; but union com- 
panies certainly have the right to say whether 
they shall be represented in the same agencies 
with nonunion. Only, if they declare sepa- 
ration they should do it completely. They 
should not pick out agencies only where it is a 
foregone conclusion they will prevail, but if 
they adopt the plan they must carry it out in all 
agencies. In doing this it would be merely a 
business proposition and their rights would be 
recognized by everyone. By declaring separa- 
tion only in agencies in which they are all- 
powerful, they would partake of the nature of 
an unlawful combination or trust to freeze out 
competition. Union and non-union companies 
have the same rights and are entitled to the 
same recognition by the public and the agents 
It is certainly true that the Union companies 
are at an unfair disadvantage where excess or 
graded commission companies are also repre- 
sented. Many agents use these liberal Union 
companies only for their hazardous business. 
The theory of Union companies is that in hand- 
ling hazardous and unprofitable business at the 
same commnission as profitable business they are 
entitled to the good with the bad. In other 
words the different classes are not paid accord- 
ing to their individual value. but the basis of 
computation is arrived at by averages. The 
non-union companies take advantage of this by 
paying more than the average for the desirable 
class, and the union companies hold the bag 
on the remainder. All the non-union com- 
panies want or can expect is a fair show and 
equal privileges, and if the union companies 
wish a complete separation it should not be ob- 
jected to. 


THAT NATIONAL ASSOCIATION REPORT. 


The OHIO UNDERWRITER has received one or 
two complaints from subscribers because it did 
not publish the papers and proceedings of the 
National Association of Life Underwriters in 
full. Only a synopsis of the doings of the con- 
vention was given. Those of our subscribers 
who wish the verbatim report we refer to any 
other insurance journal, or, if they do not take 
any other, to the Minneapolis /ourna/, which 
contains a full report; and those who purchase 
the latter may charge it to us and deduct three 
cents in remitting for their next year's subscrip- 
tion to the OHIO UNDERWRITER. 


Mr. Jos. S. Saxton of Canton is slowly im- 
proving, and his recovery is assured unless new 
complications should take place. 


BENDORFF—Mrs, K. F. Bendorff, the wife of 
one of Cincinnati’s best known insurance men, 
died Tuesday morning, September 13th. Mrs. 
Bendorff had been sick but a short time, and her 
death is particularly sad in that Mr. Bendorff’s 
health is poor and the loss of his companion 
and wife will be a sad blow to him. 


FosTER MAy REMAIN—It is possible that 
Special Agent R. J. Foster of the Connecticut, 
at Cincinnati, who resigned a couple of weeks 
ago owing to his accident at Massillon, which 
will prevent his getting in harness again for a 
couple of months, will be induced to withdraw 
his resignation The company has so far re- 
fused to accept it and will try to insist on Mr. 
Foster's remaining in his position. Mr. Worth- 
ington, from the Chicago office, who has imme- 
diate charge of Ohio, is in Cincinnati and it is 
understood will not leave until Mr. Foster has 
changed his mind. Ohio insurance men would 
regret to see Mr. Foster leave the Connecticut 
for some other company or change his relations 
with them. Both his company and himself are 
in high repute in this field, and it is certainly to 
the interests of both that they continue to work 
together. There are few field men, or none, in 


Ohio who are better thought of than Mr. Foster. 


Nn ee 
































EEN FROM CHICAGO. 





THE NIAGARA MEETING. 


The outcome of the Union meeting at Niagara 


Falls was in most respects an agreeable sur- 
prise. It was feared, and there were good 
grounds for the idea, that the sessions would be 
a reiteration of the St. Louis meeting, and that 
the Union would adjourn without having ac- 
complished anything. 
that desired present conditions in the large 
cities to continue. It was led by Washburn of 


The element was there | 


the Home, Magill of the Phoenix of Hartford, | 


and Purcell of the Sun. There were other 
strong men who contended that the life of the 
organization was in peril under existing condi- 
tions and some action would have to be taken. 
The report of the governing committee was the 
tocsin of the meeting. It stirred the members 
to action. Chairman W. H. Cunningham called 
attention to the bad faith in the Union and said 


that certain companies had refused time after | 
time to co-operate when the governing com- | 
mittee asked them to do so, and in consequence | 


the other companies were losing business He 
stated that these faithless companies had better 
retire from the Union, unless they intended to 
obey its rules. These companies were most 
pitilessly arraigned. No names were mentioned, 
but the members knew what members were be- 
ing pilloried. The governing committee’s re- 
port was the talk of the meeting and it was cer- 
tainly a masterly effort. President Harbeck’s 
address was an able one, being not only a re- 
view of his administration, but contained recom- 
mendations for the future. He, too, spoke of 
lack of good faith on part of certain members, 
and urged greater fealty. 
a na 


GOOD FEELING REIGNED SUPREME. 


The meeting throughout was replete with | 


good feeling. There was an absence of rancor, 
bitter debate and personalties that were char- 
acteristic of the St. Louis meeting. Men dis- 
cussed the issues logically and in a business- 
like manner. There was a mildness at every 
session that was unexpected. It was thought 
that in view of the seriousness of the situation 


the members would witness some interesting | 


scenes on the floor. The members who usually 
have much to say, did not come to the front so 
often. In the lobby there was but little discus- 
sion and there was no intense interest in com- 
mittee meetings. 
++ ++ 

EXCEPTED CITIES AND NON-INTERCOURSE. 

There were two important actions taken. One 
was placing power in the large cities committee 
to deal with the ‘‘excepted cities.’’ The only 


conditions are that 75 per cent. of the non- 


union companies must agree to the action of the 
committee, and that the local boards must pass | 


a brokerage limit. The committee can place 
commissions 5 per cent. above the brokerage 
limit. 


If the required percentage of outside | 


companies do not agree to the legislation, then | 
the committee can declare rates off if it deems | 


such a course advisable. St. 
first city to be taken up, and if the committee 
is successful with that city, Cincinnati and 
Cleveland will follow. Conditions in Chicago 
and Louisville are satisfactory, so those cities 
will not be disturbed. The other measure was 
a semi-non-intercourse rule, which provides that 
when a manager or official of a non-union com- 
pany has a local agency and does not observe 
union rules and rates, then no union campany 
is allowed to be represented in that agency. It 


Louis will be the | 


was passed especially to apply to Henry O’Kane | 


of Columbus, Ohio, but will be used as a club 
over agencies like W. E. Rollo & Son, T. L. 
Maitland and R. W. Hosmer & Co., of Chicago, 
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who represent as managers the Girard, Ameri- 
can of Boston and the State of Illinois, respec- | 


tively. They have union companies in their 
lecal agencies. The same will apply to Sol. E. 


Waggoner of St. Louis and Alfred James of Mil- | 


waukee. 
Fred McBain and R. S. Critchell allow their re- 
signations to stand, the rule will be used in 
their cases unless they come to time. 
++ a 
COMMITTEE REPORTS, GOOD AND OTHERWISE. 
The various committees made their reports, 


If Goodwin, Hall & Henshaw, W. | 


the most important being the one on uniform 


classification. A. F, Dean of the Sprinfield 
made the report, and it was an able one. Mr- 


Dean is one of the finest scholars of the profes- | 


sion, and his report bore the fact out. 
are now 55 companies that pool their experi- 
ences as to losses, premiums, etc., on different 
classes of risks. This has been collated and has 
been found to be very valuable. The-classifica- 
tion list sent out by the committee will be 
amended and condensed. When one is per- 


There | 


fected that is satisfactory, it will be used by the | 


companies subscribing to it. 
was continued and instructed to further its re- 
searches and investigations. The committee 
appointed to consider sprinkler competition, 
reported that it could not agree, so nothing was 
done along that line. T. W. Letton’s report on 
the proper way to meet non-union competition 
was buried as soon as it was read. It was killed 
before it ever went to the meeting. The large 


The committee | 


cities committee report merely covered the | 


work of the last six months, and did not con- 
tain a single recommendation. It was very 
disappointing. A waiver was adopted to go on 
the Missiouri policies, providing that all condi- 
tions of the policy in violation of the state law, 
should be considered inoperative and void. 
This was to shut out any violation of the valued 
policy law. 
++ +- 
GASOLINE AS AN ILLUMINANT. 

The subject of gasoline as an illuminant came 
up and was exhaustively discussed. A _ repre- 
sentative of the Economy Gas Lamp Co. of 
Kansas City was on the ground and had two 
lamps on exhibition. Most of the time these 
were suspended, from the porch of the Cataract 
House. Several attempts were made to get the 
organization to give permits for approved gaso- 
line lamps in some way or other. The lamp on 
exhibition is being used in the West to a very 
great extent. It burns seven hours without 
having to be refilled and the expense is about 
one cent an hour. This being the case and the 
hazard being comparatively at a minimum, 
people are demanding them. There were sev- 
eral members that strongly advocated the Union 
granting permits for these the same as it does 
for gasoline stoves, but no action was taken. 
At least five non-union companies are granting 
such permits, so the Union will, in a short time, 
be forced to take some action. 

-+ + 
SHORT AND SWEET WAS THE MEETING. 

The Union adjourned sooner than any one 
expected. The members got down to work, 
and there was no waiting for committees to re- 
port as is ordinarily the case. There were 
fewer ladies accompanying the members than 
there usually are at annual meetings. Some 
companies were conspicuous by their absence. 


Among them were the Rockford, Milwaukee | 


Mechanics, Concordia, Lancashire, New Hamp- 
shire, North German, Transatlantic. Weed & 
Kennedy and Goodwin, Hall & Henshaw were 
not represented. Some of the visitors were 
President Staples, of the Firemans Fund; W. 
R. Townley, of St. Louis; Chas. F. Hawkins, of 
Denver; O. C. Kemp, of the Rochester German, 


and several officials of eastern companies who 
attended the meetings. The lowa companies 
were represented by Berry, Windsor and 
Howell. 
a+ ++ 
GEO. T. CRAM SUCCEEDS HARBECK. 

It was not known until the last day that Pres- 
ident Harbeck would decline to serve another 
term. He has not been in good health for some 
time; and, as he has no assistant, his work is 
arduous. He has had to neglect his own busi- 
ness for the Union, and he felt that he could 
not sacrifice his interests any longer. He has 
carried the organization through the most criti- 
cal year of its existence, and has done his work 
faithfully and successfully. He has contended 
against all sorts of odds and perplexities, but 
can see now the fruits of his labor. The com- 
plimentary vote of thanks tendered him was 
not perfunctory, but was sincerely and heartily 
given. President Harbeck’s closing words were 
full of feeling and wise counsel. The officers 
elected were as follows: President, Geo. T. 
Cram of the American Central; vicé-president, 
Wm. Trembor of the German of Freeport; sec- 
retary, Jos. A. Kelsey of the Aachen and Mun- 
ich. Several members thought that one of the 
executive officers should have been from Chi- 
cago. President Cram will soon announce the 
personnel of his committees. 

oo ae 
PLEASURE AS WELL AS BUSINESS. 

The meetings were held in the old Cataract 
House, and with but few exceptions, the mem- 
bers lodged in that famous hostelry. Some 
stopped at the International. The front porch 
of the Cataract before and after sessions and 
during the evening was a lively scene as the 
members sat or stood in groups on the spacious 
portico. There was only one evening session, 
and that was on Wednesday, when the large 
cities question was discussed. Several ‘mem- 
bers went sight-seeing in the mornings before 
the session convened, then Friday after the 
Union had adjourned sine die. Thursday after- 
noon the western members devoted to witness- 
ing the attractions of Niagara, and returned to 
Chicago Friday night. 

TREATMENT OF THE PRESS. 

There was one, unfortunate episode connected 
with the meeting. The only insurance journal- 
jsts present were Hitchcock of the Times-Her- 
ald and Cartwright of the Inter-Ocean. Presi- 
dent Harbeck did not follow President Smith’s 
example and give the press a synopsis of what 
transpired and thus have an accurate account 
sent out which did no harm to the organization 
or any other interest. Instead, he allowed the 
newspaper men to pick up hints here and there. 
In this way the report was wired out that Presi- 
dent Harbeck had spent the greater portion of 
his time in his address to arraigning the press. 
The fact was that he did not utter a syllable 
about the press. When the Chicago papers ar- 
rived at Niagara, President Harbeck and several 
of his friends were indignant at the newspaper 
men, and threatened all sorts of calamities. 
After a consultation, they concluded that there 
was a right and wrong way to handle the press 
at union meetings. They decided that the news- 
paper men had better be told the salient facts 
that transpired so that no garbled reports would 
be sent out that did incalculable harm to the 
members and the Union. After that the repre- 
sentatives of the papers were told the results of 
the meetings, and peace reigned again. 

++ ++ 

FIRE UNDERWRITERS OF THE NORTHWEST. 

The coming meeting of the Fire Underwriters’ 
Association of the Northwest will be very suc- 
cessful, Every effort is being made to make it 
Some needed re- 


a most enjoyable occasion. 
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forms will be inaugurated. The papers will not 
be so long and there will not be so many of 
them. ‘This will give more time for discussion. 
The tediousness of the lengthy papers at past 
meetings have influenced the present officials to 
change that feature, and it will be appreciated. 
Special attention will be given to the banquet, 
and it will be a most pleasant part of the annual 
affair. 
++ ++ 
CONNECTICUT INJUNCTION CASE. 

The hearing of the Connecticut injunction 
case against McNall will be held next Tuesday. 
The company has gotten together a fund of evi- 
dence that will make McNall’s frame quiver. 
President Browne and Manager McDonald have 
not gone into the case for fun, but every step 
taken has meant business. The other compa- 
nies are watching the outcome with interest. 


LOCAL AGENTS’ COMPACTS. 





A. J. Pembroke’s Views on Local Boards. 


Agents all over Ohio will profit by reading 
the thoughtful and intelligent remarks of Mr. 
A. J. Pembroke of Columbus before the Ohio 
Association of Local Fire agents at the Put-in- 
Bay meeting, on that always interesting subject 
to agents, ‘‘Local Boards.’’ Mr. Pembroke was 
appointed chairman of a committee to formu- 
late a model local board constitution and by- 
laws, and the result of his committee’s work 
will be awaited with interest. Mr. Pembroke’s 
paper was considered so good that it is published 
in the OHIO UNDERWRITER in full at the re- 
quest of the Ohio Association. 

LOCAL BOARDS. 


In my brief, humble way, I will endeavor to express 
to you my thoughts on the subject of local boards, their 
members, and influences. In the first place our local 
boards must not be antagonistic to the interests of our 
companies; and if we expect success, we must also bear 
in mind in our practices and rules to be just to the as- 
sured. I had fully expected to have a much more ex- 
haustive address on the subject, but on account of 
violations in the Columbus board, and being a member 
of the Executive Committee, my time has been taken, 
outside of my business, with meetings of our committee 
endeavoring to keep from a rate war in our city, and the 
whole matter could have been adjusted if we could have 
had support from the companies, especially those repre- 
sented by the offender. 

UNIFORM RULES NEEDED. 

Iam convinced that we should, if possible, bring 
about more uniformity in our rules and regulations gov- 
erning our local boards If this can be accomplished 
only in a measure, it wonld result in great good to the 
insurance interests of the state. We should draft rules 
and regulations that can be easily understood, plain and 
simple, and void of many provisions. I am thoroughly 
imbued with the belief that such a thing can be accom- 
plished; and it is to present this idea and to ask your 
co-operation that has induced me to bring it before you 
at this meeting, and I trust that an effort in this line 
will not be criticiized. 

At this time I have few recommendations. There are 
a number of clauses and sections that might well be 
eliminated. We should get along with just as few rules 
as possible, thereby giving less chance for small viola- 
tions. Inthe first place, we should formulate some plan 
to increase the attendance at each monthly meeting. I 
think Toledo has, or did have, a good rule covering that 
point, as follows: ‘That we will attend the meetings of 
this Association, and be present at roll call, which shall 
not be later than five minutes after the hour of meeting, 
unless prevented by sickness, absence from the city, or 
excused by a majority vote of all the members of the 
Association; and that each member present at roll call 
shall receive one dollar for his attendance, payable quar- 
terly.”” I think this better than a fine for non-attend- 
ance and should be considered. 

THE BUSINESS BELONGS TO THE AGENT. 

Another rule which I know a few companies have 
raised the question and created considerable fuss about 
is the transfer of a company to another agent member. 
I regret to state that there are still a few managers and 
general agents who are not willing to concede the fact 
that the business on the books is the property of the 
agent placing it there. It is absurd to think otherwise. 
It is the company’s property only until expiration, the 
agent receiving the commission from that company for 
placing the policy on its books, and when it expires the 
contract with the agent expires as to that particular 


risk, In our Columbus board such a rule does notappear | 
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printed; however, it is an unwritten rule with us, and I 
must say it is perhaps the only rule of our association 
that has not been violated by some member. I think 
that we as agents are entitled to such a rule being print- 
ed in our by-laws, and observed by our companies. Of 
course there might be some exception where the com- 
pany took up its supplies for cause other than the greed 
for business, and I think the following rule would cover 
that point: ‘‘When the agency of a company represented 
in this board is transferred to another member of the 
board, the business on the books of said company shall 
be considered as belonging to the agent who placed it 
there, and as such shall not be solicited by the new 
agent, nor shall he give a list of expirations to any per- 
son, nor directly or indirectly interfere with the business 
to which he has succeeded (unless a majority of the 
members of this association shall by their votes declare, 
after an investigation of the facts, that there was a good 
and sufficient cause for such change or transfer). Also 
where the business of one company shall be sold to or 
reinsured by another, the agent of the purchasing or re- 
insuring company shall not in any way seek to take the 
business from the selling company.” This rule is a 
combination of the Toledo and Cleveland boards’ rules 
on this question. No doubt this may meet with opposi- 
tion on the part of some companies, but while keeping 
in mind that we must work hand in hand with our com- 
panies in order to make this Association a success, we as 
local agents must have some protection, as it must not 
be all one sided. 

I do not intend to compare all board rules at this time, 
but wished to suggest and advocate a simple and uniform 
constitution and by-laws for local boards in this state; 
and I will leave the direct question with you for future 
action, and attempt to call attention to some existing 
evils, and suggest, if possible, some remedy for same; 
also calling attention to the local agent and his relation 
to the local board, 

THE UNSCRUPULOUS MEMBER. 

One of the evils of our local board is the unscrupulous 
member, The increase in number of companies doing 
business in our state has increased the competition for 
premiums, so that the local agent is a mere business 


getter, and has compelled him, in many instances, to 





| 


forget all his duties pertaining to his position, untilevils | 


have crept into our business, which will ultimately un- 
dermine the entire structure. To be an agent of a large 
first-class company is no longer a testimony of standing 
as it once was, as the companies are every day appoint- 
ing men whose only ability is to get premiums (and that 
often by unscrupulous methods), never thinking or car- 
ing forthe moral hazard or loss record; only his com- 
mission. There seems to be no reward for true service, 
and no influence to do other than work it for all there is 
in it. 
COMPANIES REFUSE CO-OPERATION. 

We would not have the difficulties staring us in the 
face every day in the management of our local boards if 
the companies would stand shoulder to shoulder for 
their own interests as they should. But instead, we find 
companies, and even field men, willing to abandon 
everything. There are companies and managers stand- 
ing entirely aloof, and taking no part in our work which 
these organizations are performing for the general good, 
whose defection is, in a measure, detrimental to the 
cause, for the reason that their apparent prominence 
attracts the attention of the opposition which our meas- 
ures naturally arouse, and weakens our claim to co-op- 
eration on the part of all the companies. 

But the time has come when these pleasant dreams 
must be dissipated; a rude awakening is at hand,. The 
movement is necessary all along the line, and there must 
be no laggards. The condition of the insurance business 
at the present time requires a unity of action, and all 
must assume a position either in favor of organization, 
or of declared opposition to it. It can be tolerated no 
longer that certain companies, large and small, shall 
fatten on the choicest pickings of the field by declining 
to become amenable to our local boards. 

FISH OR CUT BAIT. 

One of our main difficulties is the utter inconsistencies 
of our companies; and our state association properly or- 
ganized can assist materially in overcoming just such 
evils. Where is there anything more against our inter- 
ests than the present actions of the companies we repre- 
sent in permitting themselves to remain in good agen- 
cies(members of local associations), at say a dozen points, 
and to support with all effort a non-board at another 
location. We should embody in our constitution and 
agree among ourselves that a company must either sup- 
port all boards, or not be admitted toany. In my judg- 
ment this would remove our present difficulties as to 
non-board agencies. 

Gentlemen, this is in oyr hands, and to handle it ag- 
gressively is not to oppose the interests of the class of 
companies we want to represent. 

That a local board is an important factor in the busi- 
ness is daily demonstrated by the work performed by us. 
Let us first locate ourselves and ascertain ‘‘where we are 
at,” and then make such changes, modifications and im- 
provements as will produce the desired results. 

CLOSER RELATIONS TO COMPANIES. 

The chief requisite to the success of local boards is of 
course the support and encouragement of the compa- 
nies, managers and special agents. The relations with 
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our boards and associations should be of a more intimate 
nature, as the one being but the representative of the 
other, their interests are identical. This closer relation 
ship with the field man (state or special) would bring to 
our organizations benefits and advantages, which we 
could not otherwise enjoy. I would advocate that the 
local boards, especially in the larger cities, extend invi 
tations to the different field men to address their meet 
ings from time to time. Some arrangement could be 
made by which some one field man could deliver an ad 
dress at our meetings on subjects of import to the 
business and interests of our members. By so doing, the 
individual agent could derive great benefit and become 
better educated in the methods of underwriting. Too 
many of us are merely tools, simply working for the 
commission, attaining no knowledge of our profession. 
The attendance of our superior officers is exceedingly 
desirable, as a full and free discussion of our work could 
be had, and the benefit would be reciprocal. They would 
largely contribute wise counsel, and an open discussion 
of affairs in that particular local board would naturally 
give them a knowledge of the true condition of our prac- 
tices. We must do something to create an interest in our 
local boards; and by awakening the interest of our field 
men, it would stimulate that of our members, and at 
tendance at our meetings, now so often neglected, would 
become a pleasant duty. There should exist in our or 
ganizations a bond of fellowship by which we should 
rise above personal grievances and petty jealousies, and 
strive for the general good, imbued with a sense of the 
importance of the work we should perform 
IMPORTANCE OF LOCAL BOARDS, 

To illustrate what local boards can do let me call your 
attention their power and influence about 1894 in the 
in the states of Oregon, Washington and Montana. The 
Pacific Union went to pieces and a rate war was declared 
by the companies, one of magnitude, which ruined many 
a good agency, and cost the companies millions. The 
companies and managers were powerless to control the 
situation. The local agents organized, and said, ‘We 
will protect our business,”’ and they did. They organ 
ized state associations, and maintained them, and pre- 
served the dignity of their business. This only shows 
what good agents and organizations can do in time of 
need. We must recognize the worth of so important a 
factor asa state association in the preservation, as well 
as the making of our business 

A local rate war means financial ruin to the agent—to 
the companies, the enforcement of principle 

Can local boards assist the companies; can they be use 
ful to the companies, or shall they degenerate into mere 
items of expense? They will never assist the companies 
so long as the companies will not assist them 


Squire in New York, 


C. B. Squire, of Squire, Hahn & App, has 
been in New York with his attorney from Cleve- 
land, it is understood calling on the Manhattan 
Fire Insurance Company. His visit is probably 
with reference to the investigation which Presi- 
dent Armstrong has had made in connection 
with the M. A. Bradley case. 


The firm of Rinehart & Tatum, of Wheeling, 
W. Va., has been succeeded by Tatum & Simp- 
son. The N. Y. Underwriters has been placed 
with the new firm. 


H. H. Whitlock, who for five years has been 
special agent of the Delaware and Reliance in 
Iowa, Nebraska, Missouri and Colorado, has 
been appointed assistant manager of the West- 
ern department of those companies and has 
moved his headquarters from Omaha to Chi- 
cago. 

E. W. De Leon, who for the past four years 
has been manager of the liability deparment of 
the Travelers for the Metropolitan district and 
Northern New Jersey, goes to the Maryland 
Casualty as resident manager for New York, 
Northern New Jersey and Southern Connecticut 
and will write liability, boiler, personal acci- 
dent and plate glass lines. Andrew Freedman 
will be resident director for the same district. 

Commissioner Fricke of Wisconsin announces 
that while the papers read this week at the 
national convention of insurance commissioners 
at Milwaukee will be copyrighted and published 
to help defray the expenses of the association, 
it is not and has not been the intention to de- 
prive the press of the use of them. As the 


papers will be by some of the ablest men in the 
country, the volume will doubtless be a valuable 
one. 
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IN OHIO FIRE CIRCLES. — 





A MODEL LOCAL BOARD. 

One making the rounds of the insurance fra- 
ternity of Toledo frequently hears grave doubts 
expressed as to the maintenance of present rates 
in that city. 

The fierce competition among the local agen- 
cies themselves, the well-known demoralization 
prevailing throughout Ohio, the competition of 
the non-boarders and factory mutuals, all have 
a tendency to create distrust and dissatisfaction. 
The timid ones are decidely inclined tu look on 
the dark side and hold pessimistic views. 

It is to be hoped that other counsels will pre- 
vail and Toledo stand, as it always has, for the 
maintenance of fair rates in spite of threatened 
evils. The association there is an incorporated 
institution, and has been for many years. Its 
members are proud of its record and generally 
earnest in their efforts to fight the battle from 
behind the intrenchments built upon the lines 
of conservative underwriting. 

++ ++ 
H. O'KANE AND THE UNION. 


The Western Union, at its Niagara Falls 





meeting, passed a resolution requiring secre- | 


taries of non-union companies, who also repre- 
sent union companies as local agents, to either 
join the union or prepare to lose their union 
company representation. In Ohio, this princi- 


pally affects Henry O’Kane, of Columbus, sec- | 


retary of the Franklin and agent for the follow- 
ing union companies: English-American Un- 
derwriters, Greenwich, Lancashire, New York 
Underwriters, North America, N. B. & M., 
Pennsylvania, Philadelphia Underwriters, Prov- 
idence-Washington, and Traders. Mr. O’Kane 
does about $40,000 in premiums annually for 
these companies, the New York Underwriters 
alone receiving about $10,000 a year. It rein- 
sured the Guardian, which took over the old 
Franklin of Columbus. It is not considered 
probable that Mr. O’Kane will join the union, 
thus the only other alternative is that the com- 
panies mentioned will withdraw from his 
agency within the specified ninety days. It is 


well to note that the Union’s resolution is only | 


‘‘advisory’’ so far as Ohio is concerned, for the 
reason that the organization does not claim to 
exercise absolute jurisdiction, over this state. 
Its advice, however, will doubtless be followed. 
Last Saturday the following gentlemen called 
on Mr. O’Kane in a body, doubtless with a view 
to breaking the news to him “gently.’* John 
H. Stoddart, New York, and W. M. Monroe, 
Cincinnati, representing the New York Under- 
writers; J. S. Belden, Chicago, and John 
Hoover, Dayton, English-American; W. N. 
Johnson, Erie, Philadelphia Underwriters; D. 
W. Redfield, Chicago, Pennsylvania; George H. 
Bell, Dayton, N. B. & M. 
held and Mr. O’Kane was asked to “‘think it 
over.’’ It is supposed that the usual ninety days 
will elapse before any action on either side will 
be taken. Mr. O’Kane says that large nomn- 
union companies have indicated their readiness 
to fill the vacancies that will be caused by the 
union company withdrawals, 
++ ++ 
DEVELOPMENTS AT COLUMBUS. 

Columbus board matters with reference to the 
Kaufman-Latimer line and Henry O’Kane have 
taken a new turn, Mr. O’Kane was fined in the 
board for writing the line at a cut rate. He re- 
fused to pay the fine and the agents have been 
grappling with the problem ever since. 
hesitated to suspend him from t e board as the 
rules provided, as they feared the result would 
bea war. Three agents, Henry O'Kane, R. H. 
Gardner and John Field, carried the line be- 


They | 


A conference was | 


tween them, and finally the board ordered the | 


business canceled. Mr. O’Kane at last agreed 
to this and ordered his policies up, as did the 
other agents. Kaufman & Latimer then ap- 
pealed to the insurance department, claiming a 
violation of the trust law, and asking that the 
board be stopped from compelling the agents to 
take up their policies. Superintendent Mat- 
thews Monday had the three agents appear at 
the department office in reference to the case. 
He is understood to have said that the agents 
could not take up their policies on their own 
account or at the instance of the board, but that 
the order must come direct from the companies. 
Mr. O’Kane says he will now take up his poli- 
cies as soon as his companies order them up, 
but he points to the superintendent’s instruc- 
tions as preventing him from doing so on his 
own accord. Before the superintendent's rul- 
ing was made he says he was willing to take 
them up and had agreed to. He will now await 
orders from the companies in the risk. Mr. 
O’Kane emphatically denies that he was the 
one who either instigated or actually made the 
complaint to the insurance department on be- 
half of Kaufman & Latimer. He says he knows 
nothing about the complaint beyond what he 
has read and had called to his attention. At 
any rate it would appear that the Columbus in- 
cident is about closed so far as the board is con- 
cerned. Mr. O’Kane has complied with its con- 


ditions so far as he is able and the companies | 


on Kaufman & Latimer will doubtless order off, 
when the objection to Mr. O’Kane’s continuing 
a member will be removed. Besides, it is safe 
to figure that Mr. O’Kane will see it to his in- 


terests to remain in the board, in view of the | 


ultimatum presented to him by the action of 
the Union, if for no other reason. In the 
event of the Union companies withdrawing 
from his agency, which seems inevitable, 


as a member of the board he will be protected | 


in his business. The unwritten but always 
recognized rule of Columbus agents that they 
shall not solicit the business from the old agent 
of a company transferred to them when the old 
agent is a member of the board, would preserve 
to Mr. O’Kane his business intact and the Union 
companies would leave his office without taking 
a dollar of premiums. On the other hand, if 
Mr. O’Kane were out of the board the com- 
panies could be transferred to other agents with 
instructions to hold at any rate. If the Union 
companies leave the agency they can attempt to 
hold the business only by establishing a non- 
board agency, which they would hardly do. 


This is a good and sufficient reason why Mr. | 


O’Kane will probably under no conditions 
severe his connection with the local board. 
++ +e 
CINCINNATI IS QUIET. 

The local situation in Cincinnati is quiet. 
There seems to be no agitation over the Runck 
resignation and all express the belief that the 
agents will seek one and all to avert even the 
semblance of a rate war. All are complaining 
about poor business now, and those who passed 
through the previous rate war are like the boys 
who joined the army and went to Cuba fora 
recreation; they want no more of it. For the 
Runck agency to let down the bars and slash 
would be the worst course it could follow for its 
own good. A large volume of Runck’s business 
comes to him from brokerage and sub-agents, 
and that business to a large extent he will lose 
by remaining out of the board, as his agents are 
all members. On the other hand, Mr Runck 
is probably not disposed to cause a general de- 
moralization. There is also a disposition on the 
part of his companies to persuade him to return 
to the fold, one of them at least agreeing to re- 
mit his $50 fine to him. If he should lose sight | 
of his personal interests in the heat of his anger | 


he would of course be a dangerous element and 
could cause considerable damage to the insur- 
ance interests of the city, including his own. 
If it should ever come to that stage he would, it 
is said, lose three or four of his companies, The 
Blain agency does not seem to be a factor in 
the local situation as it is rarely spoken of at all. 
This is something of a surprise to Mr. Blain, 
who rather imagined he would at once become 
the most talked-of man in town. The policy of 
the board is to ignore him and the Continental. 
So far there has been little complaint that he 
has been getting any business. 
++ + 

THE LATE UNPLEASANTNESS" AT AKRON. 

The rate war at Akron is practically at an 
end. Graham & Baum, who bought out the 
App & Carr agency at what is said to have been 
a very high price, appear to have been the cause 
of the war and the worst sufferers from it. 
Their company list is much the same as that of 
the Squire, Hahn & App combination of Cleve- 
land, To start with such companies in an at- 
tempt to compete with big, strong companies, 
was a hard undertaking. The failure of the 
Lincoln did not make the competition any 
easier for Graham & Baum. They commenced 
to cut rates; and, as soon as their action was 
seriously felt, the board people met them witha 
vengeance. The result has been that fire insur- 
ance has been actually given away in the vicin- 
ity of Akron. The pace got too hot for the 
Manhattan, and it withdrew from Akron on the 
ground of mismanagement of the fire depart- 
ment. Friends of Graham & Baum say they 
have lost one or two good companies through 
the violent misrepresentations of their competi- 
tors. However, the trouble now appears as the 
“late war,’’ in which Graham & Baum had the 
Spanish side of the argument. 

+ ++ 
A WARNING FOR FIRE UNDERWRITERS. 

One of the papers read at Put-in-Bay was 
that by W. A. Eldridge, manager of Parker & 
Millen. Mr. Eldridge is also secretary of the 
Michigan Association. His subject was the 
evil of multiple agencies as shown by their 
record in the city of Detroit. He does not feel 
that the limiting of the agencies of each com- 
pany to four has bettered the condition for the 
reason that the reform did not go far enough. 
A single or even double agency system in De- 
troit would accomplish wonders. The most in- 
teresting point brought out by Mr. Eldrige was 
his sketch of the destruction of the marine 
agency business on the Great Lakes. Some 
years ago the business was in control of respon- 
sible agents at the various centers and as well 
or better regulated than the fire business is now. 
As an illustration he stated that his agency in 
one month wrote one hundred and five thousand 
dollars in premiums. ‘To-day the marine por- 
tion of his firm’s business is practically wiped 
out, and the case is the same with the other 
lake agencies. The result was due to the two 
causes of multiple agencies and overhead writ- 
ing. Companies first placed agencies promis- 
cuously and with any one who could control 
even a little business. Then the foreign com- 
panies came in and wrote the largt business 
direct. To-day the business is utterly demoral- 
ized and in the hands of an English syndicate 
which has cut the rates to such an extent, that 
nearly every company has lost money steadily 
for the past five years. The agency companies 
have been driven entirely from the field. The 
object lesson is a good one for fire insurance 
agents, many of whom can see the same symp- 
toms appearing in the conditions confronting 
them. 


+4 ++ 


CINCINNATI BOARD QUESTION 
Speaking of the Squire. Hahn & App compe- 
tition in Cincinnati, one prominent board man 

















says: ‘‘In every case where I have run against 


them, I have beaten them. I have had to meet 
them on nearly all my business, but my hardest 
fights with them came when they represented 
the Lloyds and perhaps it was fortunate for me. 
We have never made competitive rates in the 
Cincinnati board except on sprinkled risks, and 
to that I attribute the fact that the condi- 
tion here is as good as it is. If we had made 


such rates I believe the board would have gone | 


to pieces long ago. One thing that this board 
will have to come’to though, is the plan of re- 


fusing membership to men that there is good | 


reason to believe will not be square underwrit- 
ers. This is done in Louisville and elsewhere, 
and it will have to be done here. We can fight 
such people out of the board better than it it.’’ 
++ ++ 
LADY AGENTS AT TIFFIN. 

Tiffin affairs are in poor shape. Ever since 
the downfall of the B. M. Noble agency matters 
have been going from bad to worse. The first 
time the companies swooped down on Mr. No- 
ble they transferred to his wife, who continued 
the agency. Then ‘“B. M.’’ took a notion to 
start up again and secured three or four com- 
panies, and tried to secure the business from the 
companies transferred to his wife. He did not 
last long in the second venture, and then came 


the entry into the business of another Mrs. No- | 


ble, a sister-in-law to B. M. The two Mrs. No- 
bles started in to finish one another until the 
contagion spread to all the agencies, and the 
whole town became demoralized, This condi- 
tion has continued now for almost a year. 
There are three lady agents in Tiffin, the two 
Mrs. Nobles and Mrs. Viola Meyer, and to say 
they have opened the eyes of the old agents “in 


showing them how to do it’’ is expressing it | 


mildly. Some two or three weeks ago the 
agents tried to get together and form a local 
board to bring matters back to a sensible and 
business basis, but at the first and most import- 
ant meeting Mrs. Retta Noble was not invited 
to attend for fear, in bringing the two opposing 
factions together, war might ensue. It seems 
that some of the agents thought Mrs. Retta No- 
ble should be asked to participate, but upon 
this suggestion Mrs. Mary L. Noble threatened 
to withdraw from the meeting, so it was a case 
of being ‘‘shy’’ one of them at least, and the 
meeting was continued without Mrs 
who has since refused to attend any of the 
meetings. 


She seems, however, willing and | 


Retta, | 


anxious to assist in getting matters in shape. | 
But with all this the ‘Tiffin Board’’ of Local | 
Agents is going to bea go if the older and more | 


experienced agents will handle the matter 
properly and show no partiality to either of the 
ladies, but work for the general good of the 
business and the interest of all, recognizing no 
factions and granting no favors, 
++ ++ 
THE CINCINNATI FIRE. 

The buildings occupied by the Kenton Bak- 
ing Powder Company at 20 and 22 East Second 
Street, Cincinnati, which were damaged by fire 
Tuesday, were partially insured. The Equitable 
of Cincinnati carried a policy of $5,000 on No. 
20, to which no liability attached as the build- 
ing was insured as vacant, no permission being 
given for the Kenton Baking Powder occu- 
pancy. 
loss, it is understood, because Mr. Harrison, 


The Equitable however will pay the | 


the owner, is one of its largest policy-holders | 


having with the company about $4,500 as a 
deposit to carry his various properties. The 
loss on No. 20 will be about $2,000. The build- 
ing No, 22 East Second Street, is also owned by 
Mr. Harrison, but is uninsured owing to the 
rate, 
on No. 20. 


| 
| 











THE OHIO UNDERWRITER. 


COMMERCIAL OF CINCINNATI. 

At the annual meeting of the Commercial of 
Cincinnati, September 12th, at which it is said 
but about 15 stockholders were present, Gideon 
Burton, one of the stockholders and an insur- 
ance agent, with office at 39 East Third street, 
led a minority contingent which was in favor of 
liquidating the company. 
number of stockholders present, the matter was 
not discussed to any extent, but the meeting 


| 


Owing to the small | 


adjourned to October 3d, when the question will | 


be further discussed and decided by a more 


complete representation of the stockholders. It | 


is believed there is very little chance that the 
movement will prevail, but the officers wish 
that the stockholders have a full chance to con- 
sider it. The Commercial is some sixty years 
old, an Ohio company, and it is to be hoped it 
will continue its career of usefulness, which, no 
doubt, it will. The company is in good condi- 
tion financially, with assets of $175,000, and a 
clear surplus of $41,000. Its average dividends 
for the past ten years have been 11% per cent. 
MONNETT’S TWO OPINIONS. 

Attorney-General Monnett made a_ well- 
calculated attempt last Saturday to scare the 
insurance people with a couple of “opinions’’. 
First the daily papers published the report that 
Monnett had ruled that the Ohio Inspection 
Bureau would have to get agency licenses for 
every company that purchased its rates, and 
second that it had no right to publish advisory 
rates. The opinion is not even an official one, 
and therefore carries no weight beyond being 
Mr. Monnett’s private opinion, It is no more 
valuable than would be the opinion of any other 
lawyer. The attorney-general has no right to 
give official opinions to private parties. He can 
only give them on behalf of the state or its de- 
partments. The opinion is on the point as to 
the meaning of the term ‘“‘common agent or 
agents’ as referred to in the O’Neil law, and 
whether it means the duly licensed and commis- 
sioned local agents can advise as to the relative 
value of risks, or the companies have the right 
to jointly, and for the sake of economy, have 
this information furnished by some person or 
persons (the bureau) who hold no contractual 
relations with them. Mr. Monnett’s ‘‘opinion’’ 
is a lengthy one, covering four typewritten 
pages, and holds that if the bureau is working 
under the section of the O’Neil law it has no 


right to advise as to rates; neither to co-operate | 


with local agents in maintaining rates. He 
takes his usual stand against the agents and 
companies, which, of course, was a foregone 
conclusion when the opinion was asked for. 
The opinion has no official significance. 
++ ++ 

The other opinion as to the rights of local 
agents to make rates is, of course, along the line 
of the first. As, according to Mr. Monnett, no 
one has any right to make rates, naturally agents 
are included. The interesting part of this opin- 
ion is that while it is addressed to the insurance 
department and is supposed to have been given at 
the request of Superintendent Matthews, so far as 
can be learned Mr. Matthews did not ask for it. 
It is understood that C. B. Squire of Cleveland 
wrote in asking for information on the point, 


and naturally the fact coming to the attention | 


of the attorney general, he grasped the oppor- 
tunity to give an opinion. 
that the present cases before the supreme court 
brought by Monnett should be decided before 
the situation is complicated any more, and he 
will not take up other matters along this line 


Mr. Matthews feels | 


until this is done, Mr. Monnett’s importunities | 


to the contrary notwithstanding. He proposes 
himself to do everything possible to have these 


The loss will be greater on No, 22 than | cases decided, and after they are disposed of, 


he will doubtless give other questions his atten- 


| 
| 
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tion. Mr. Monnett is aware that if he does not 
keep things stirred up he loses a point, and he 
is using every means to keep up the interest in 
his attack on the insurance interests. Neither 
opinion is more than a repetition in milder form 
of his contentions of the past year. It is absurd 
to recognize that Mr. Monnett would give a fair 
opinion on any subject affecting insurance at 
the present time. 


MANHATTAN-SQUIRE-BRADLEY CASE. 

The following appears in the 7imes-Herald 
telegraphed by the New York /ournal of Com- 
merce and Commercial Bullutin. 

There have been various reports published in 
western papers intimating that Squire, Hahn & 
App, Ohio state agents of the Manhattan Fire 
Insurance Company, had substituted its policy 
on a Cleveland risk for that of the Mutual 
Lloyds after a loss had occurred, and that they 
would lose the agency in consequence. Secre- 
tary H. F. Neefus and Executive Special J. W. 
Durbrow spent several days in Cleveland re- 
cently examining witnesses, aud from there tel- 
egraphed the home office that the charges had 
not been substantiated in the slightest partic- 
ular. 

On the contrary, the investigation proved that 
the policy was written the day of the fire and 
dated back to April Ist. The above statement 
was given out by President Armstrong himself. 
How he can say the statements in the OHIO UN- 
DERWRITER are untrue passes belief. The daily 
report sent in the day of the fire on file in his 
own office has this pencil memorandum on it: 
‘Loss reported before D. R. received.’’ The 
fire occurred May 6th and the policy is dated 
April Ist. The policies which Squiré replaced 
by a policy in the Manhattan for $4,000, No. 
210,421, were in the Mutual Lloyds and for 
$2,500 and $1,500. They were numbered 07593 
and 07620. One expired July 23 and the other 
August 1, 1898. They were made out to M. A. 
Bradley, trustee. As the Mutual Lloyds were 
not admitted to Ohio on the dates of the issu- 
ance of those policies, providing they were 
written for one year, by what right did Squire 
place them? It would appear he is guilty of 
placing insurance in unauthorized companies. 
If President Armstrong, as Mr. Squire claims, 
did give him authority to bind the Manhattan 
on all risks of the Mutual Lloyds, and as he 
says everything was proper throughout, why 
should he first send Matthew Nelson of Cincin- 
nati, then John Howley, and last Messrs. Dur- 
brow and Neefus, to investigate? Those gen- 
tlemen are all said to have sent in their reports 
sustaining the facts as first presented. Certainly 
if Mr. Armstrong, as he says, gave in his letter 
of April 1 authority to do what Mr. Squire has 
done, why should he go to the trouble to send 
representatives at three different times to see if 
he has merely done what he had given him full 
permission to do. If he is merely using the 
Manhattan as a blind for the Mutual Lloyds to 
do an illegitimate business in Ohio, why does 
he not say so, instead of putting Mr. Squire un- 
der all kinds of imputations. If the Mutual 
Lloyds reimbarsed the Manhattan under its 
policy, and the thing was all square, the Man- 
hattan could have no objection and should 
hardly spy on its agents in this manner. So 
far as the statements made in the OHIO UNDER- 
WRITER are concerned, they are essentially 
true. 

A GALION INCIDENT. 

There is a little story going the rounds on 
James G. Monnett, of Galion. A life insurance 
man named Kibbey solicited a fire policy from 
a widow named Barrett who keeps a candy and 
cigar stand, he agreeing to take the premium 
out in cigars. Mr. Kibbey hied himself to Mr, 


Monnett’s office and asked Mr. Monnett if he 
would pay a commission for the business, to 
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which Mr. Monnett replied yes, although Mr. 
Kibbey had no license or authority to solicit for 
any of Mr. Monnett’s companies. Mr. Monnett 
wrote the policy and in due time sent his bill 
around for the premium when the lady informed 
him that the premium had been paid by counter 
account of Mr. Kibbey. This was not at all 
satisfactory to Mr. Monnett and he forthwith 
seized the policy. The widow consulted a law- 
yer who began to make matters warm for Mr. 
Monnett, and he concluded to give the widow 
a policy to keep ‘‘peace in the family’, At last 
accounts Mr. Monnett was out his premium, the 
state was out a $2 license fee, and the life agent 
was treating his prospects to cigars at Mr. Mon- 
nett’s expense. 
GESSNER’'S EXPLOIT. 

The local agents of Deleware, coming to the 
realization that there is an end to all things, 
endeavored some time since to reorganize their 
local board and cease their irregularities. They 
called a meeting of the agents of the different 
companies at which there were in attendance a 
few special agents. All went serenely until it 
came to be Mr. Gessner’s time to say something. 
His expressions were not in harmony with the 
feelings of the other agents. He became riled 
and to prove his sincerity for his companies and 
the general welfare of the business he wrote to 
Attorney-General Monnett and gave him the 
names of the special agents and also filed a com- 
plaint. To put it in Mr. Gessner’s own words, 
“the way he read the riot act to those gay and 
festive specials was a caution and they all re- 
tired from the field of action a sadder and wiser 
lot of men.’’ After two or three onslaughts at 
the meeting Mr. Gessner beat a hasty retreat 
and took refuge under the guns of Fort Mon- 
nett. Attorney-General Monnett ordered him 
to reconnoiter and keep him posted. Colonel 
Gessner, it is said, expects to be called to Co- 
lumbus to do garrison duty when the trust cases 
come up for trial. 

KENTON BAKING FIRE. 

September 12th the Kenton Baking Powder 
Company, of Cincinnati suffered a serious loss 
by fire. The insurance was in the following 
companies: Merchants Fire Lloyds, $3,750; Man- 
ufacturers Lloyds, $8,750; Buffalo German, 
$1,000; Connecticut, $1,000; British America, 
$1,000; Hanover, $1,500; Phoenix, of Hartford, 
$4,500; Citizens, Pa., $1,0' 0; Milwaukee Mechan- 
ics, $2,000; German, Pa., $1,500; Western, of 
Toronto, $1,000; Spring Garden, $1,000; Atlas, 
$1,000; German-American, $1,000; Millers and 
Manufacturers, $2,000; Colonial, $2,500; Wash- 
ington, N. Y.; $2,500; Merchants and Manufac- 
turers, Md., $1,500; Traders, N. Y., $2,500; 
American, Md., $1,500; National, O., $1,500; 
Buffalo Commercial, $1,000; Westchester, $3,000; 
Broadway, $1,200; Farragut, $1,300; Erie, $2,000; 
N. J. State Fire, $2,000; Washington, O., $750. 
Total insurance, $50,750, 

About $20,000 of this line seems to have been 
carried with the Squire agency in Cincinnati, 
although the assured is inclined to think he ob- 
tained the Lloyds policies from New York 
direct. It is presumed that the loss sustained 
by the two Lloyds will be paid by the Manhat- 
tan, as according to President Armstrong the 
Manhattan is standing as sponsor for all Lloyds 
policies in the state of Ohio. 

As a prominent insurance man said after 
reading President Armstrong’s letter in the 

Journal of Commerce regarding the Squire- 
Lloyds-Manhattan case in Cleveland, ‘‘This man 
Armstrong is a philanthropist.’’ Those on the 
inside wonder how Mr. Armstrong would like 
to have his Cincinnati correspondence published 
alongside of his letter in the Journal of Com- 


merce. 
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Announcement—Insurance Supplies. 


THE OHIO UNDERWRITER COMPANY has completed arrangements by which it becomes selling 


agent for Ohio and Michigan for the ‘‘/nsurance Herald”’ Supplies, which are conceded to be the 


cheapest on the market, and which embrace all of the best forms of blanks, policy registers, pocket 


and office expiration books, special agents’ books ; in short, everything in the line of agents’ sup- 


plies and advertising novelties. 
charge sample pages and descriptive circulars. 


mail. 


COPIPARE THIS PRICE 


< 


EXPIRATION REGISTERS. 


DAILY CALENDAR, for ten years, designed for 
city agencies. Enables expirations to be referred 
to at a moment’s notice, fifty entries being allowed 
to a page. The Twelve Months are divided by manilla 
sheets, with leather margin«] index tabs. Made of the 
best Ledger Linen stock and handsomely ruled. 

Bound in full Russia leather, spring back, ends and 

fronts. Form No. 104 contains 438 pages, one to 

each day in the year and the remainder divided be- 
tween the months to provide for contingencies, the 
first and second days of each month being given two 
pages each instead of one. Price, with sheep sides 
$11.00; with cloth sides $10.00. Form No. 105 of 

this register is the same as above, but with 232 

pages, giving one page to each two days, or twenty- 

five lines for each days’ expirations, except the first 
two days of each month which have a page each. 

Allowance is also made for an extra number of en- 

tries each month. Price, with sheep sides $3.00; with 


cloth sides $7.00. 


“INSURANCE HERALD”, for ten years, designed 
for medium sized agencies. These books are 
divided into twelve months by marginal tabs and 
there are extra pages allotted to the month of Decem- 
ber, so incase any month should become crowded, 
the expirations can be carried forward by reference 
to folios. There isa complete index in front of the 
book for indexing names of policy-holders, so that 
advance expirations can be easily ascertained. Made 
of Ledger Linen stock. No. 101 bound tight back and 
leather corners, rounded, No. 102 bound spring back, 
leather corners, rounded. Form No. 101 contains 
100) double pages accommodating 375 expirations to 
the month. Price, $3.50. Form No. 102 contains 

150 double pages accommodating 565 expirations to 

the month. Price, $5.00. 


THE “SPECIAL”, Form 1, ruled for ten years 
designed for small agencies and brokers. Ac- 
commodates 250 expirations tothe month. Made of 
Ledger Linen stock, handsomely and durably bound- 


Self-indexing by months, also contains alphabetical 


We will at ali times be pleased to furnish on application free of 


A postal card request will bring them by the next 


LIST WITH OTHERS. 


index in front of book, enabling advance expirations 
to be ascertained at a moment’s notice. Price, $2.(X). 

Special price for six or more. 

POCKET EXPIRATION BOOKS, for solicitors 
and customers. Ruled for five years. Thumb 
index by months. Durable, flexible covers. Con 

venient form, and invaluable to a solicitor. Single 

copies 2) cents; 5) copies $5.00; 100 copies $10.00, with 


card printed on cover. 


CUSTOMERS’ EXPIRATION BOOKS. All sizes, 


styles and prices. Form No. 110, 8x11 inches, 24 
double pages, heavy cloth covers, room for 6() en- 
tries. 12 copies $7.50; 25 copies $12.50. Including 
printing at head of pages. Form No. 111, manu- 
facturer’s form, ruled for eight items under propeity 
covered ; Form No. 112, merchants form, ruled for 
four items under property covered. Forms No. tI1 
and 112, 8%x6% inches, cloth or tag-board covers. 
Cloth covers, 12 double pages, $2.50 per doz.; 24 double 
pages, $3.50 per doz. Tag-board covers, 12 double 
pages, $1.00 per doz. Printing or embossing extra. 


POLICY REGISTERS. 


| LOCAL AGENT’S POLICY REGISTER, Form 


108. Size of page 18x11% inches. Best Ledger Linen 
stock. Stubs of ample number and thickness provide 
for the excessive bulk of the policy forms when they 
are parted in the book. Superior to all other books 
of the kind. Size No.1 250 double pages, $9.00; size 
No. 2, 3") double pages, $11.50; size No. 3, 500 double 
pages, 13.50, 

COMPANY POLICY REGISTER, Form No. 107. 
Particularly designed for companies to distribute 
among Agents. No stubs or spring backs. 50 double 
pages $2.00; 100 double pages $3.00; 150 double pages 


$1.00. Special price for six or more. 


| FIELDMAN’S READY REFERENCE REC- 


ORD, of premiums and losses by agencies for five 
and seven years, Forms No. ti4and 115. Form No. 
114, five years, made in three sizes, accommodating 
records of 100, 150 and 200 agencies, respectively. 
100 agencies $1.50; 150 agencies $2.00; 200 agencies 


2.50. Form No. 115, for seven years, 150 agencies, 


INSURANCE BLANKS. 


Short Proof of Loss, | Long Proof of Loss, 


Notice Cancellation, | Agreement for Submis- 


Form No. 1. Form No. 2, B. Lost Policy Receipts,  Non-Payment of oS are 
Premium, ‘ F 
Per doz.. $050 | Perdoz $075 Form No. 26. Per doz........$ 0.50 
o 1 50 Pes VE ecnsce 200 | per 100 $ 1.00 Form No. 202. “~ 50 ; { % 
¢ 100 eee 2 50 * 100 . &% a ae 200 Per 100 $100; “* 100 ; 2 30 
20 oo» S@ °* = 70 “ 500 3 0 i een 200 - oe... 5 00 
500 ne 2b - we 1200 | «+ 4000 aco | ‘* 500 ’ 300) “ 500....... 750 
eR cnn cn ee * 1000 17 50 | 1 * 4000 400 | ** 1000 10 00 
ADDRESS : 


Send for samples of 
policy labels, blotters, 
calendars and adver- 
tising novelties. 


tna Insurance Building, 


OHIO UNDERWRITER CO. 


INSURANCE PUBLISHERS, 
CINCINNATI, O. 
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LOCAL AGENTS’ MOVEMENT. 





Some Notes on the Organization. 


The long struggle of the past few years to get 
the local fire insurance agents of Ohio together 
in an association for the purpose of bettering the 
condition of affairs, both as to the companies’ 
interests and their own, had at last a happy 
fruition in the second annual meeting at Put-in 
Bay last month, It was a meeting full of good 
things in the way of social relations of the Ohio 
agents, the rounding off of the rough points of 
competition in business, the comparing of notes 
as to the evils besetting the path trodden by 
local agents. There was a determination to be 
loyal to the companies’ interests while asking 
for reforms and good practices on their part 
that shall secure to the local agent all that prop- 
erly belongs to him, and an enthusiastic de- 
termination to build up and foster the associa- 
tion until its membership shall embrace every 
respectable fire insurance agent in the state. 

The same seventy-five members representing 
nearly all sections of the state present, each 
and every one departed with the feeling that he 
was amply repaid for coming and that much 
good would result from the meeting. 

President Jackson’s address and all the papers 
read, although composed without any concert of 
action, were remarkably unanimous in the 
writers’ views as to the diseases that are sap- 
ping the health and life of the underwriters’ 
profession The key-note of reform was sounded 
in this paragraph of the president’s address : 
“If the local agents of the country will give 
their honest efforts to the restoration of good 
practices and unitedly demand the abolition of 
the primal causes of the disease which has 
seized upon our business, there is no doubt that 
they can accomplish much and with the aid of 
the higher grade of managers restore the former 
condition of profit to stockholder, officer, and 
local agent.’’ 

Again a strong point was made when he said: 
“In our influence with our members of the 
legislature we wield a power for good or ill that 
should secure for us the respectful attention of 
the company managers when we present our 
views and ask for action which we believe is for 
the common good of all.’’ 

C. H. Woodworth, of Buffalo, president of 
the National Association of Local Fire Insurance 
Agents’ address upon ‘‘The Demand Upon Local 
Agents and Our Response’’, was strong in its 
numerous points, attentively listened to and 
heartily endorsed. More especially when, 
speaking of the local agent, he said : 

‘The duties left to him are more complicated 
and difficult to discharge than in the old days, 
and the evils that threaten his business exist- 
ence are more powerful and aggressive than 
ever before. 

‘*The local agent is not the only factor in the 
business, that is confronted to-day with men- 
acing conditions. The demagogue and ignor- 
amus, calling capital an enemy rather than a 
friend, vie with each other in some of our states 
in the enactment and execution of laws and 
rulings against insurance companies that make 
self-respecting train robbers blush for shame at 
their own petty ‘hold ups’. 

“The thinking citizen also appreciates the 
situation, knowing that commercial prosperity 
requires insurance against fire and that in the 
end all unnecessary expenses loaded upon the 
business are borne by the property owner. 

“The responsibility for the present unsatis- 
factory condition in the fire insurance business 
is a divided one—comipanies, agents and citizens 
are all blameworthy. . . 

“The insurance fraternity may be likened to 





| defense. 
| can be accomplished along such lines without 


a great family. Our interests are so inextricably 


interwoven that what is good for one is good for 
all, and what is bad for one is bad for all, and 
that which reflects upon one tarnishes all who 
are engaged in the business. 

“The organization of local agents for the pur- 
pose of responding to the demand upon us ‘to 
support right principles and oppose bad prac- 
tices in fire underwriting, needs no apology or 
All admit that nothing of importance 


’ 


concerted action.’ 


OHIO AGENCY APPOINTMENTS. 


New Agents and Changes of the 
Four Weeks. 

Aetna—J. B. Wisner, Jamton; A. M. Brown, 

Upper Sandusky; Chas. Stout, College Corner; 

A. P. Brock, Loveland; H. L. Bozman and A. P. 





Past 


| Biles, Steubenville. 





American, Pa.—Frank McElroy, Lorain. 

American Central—Herron & Mathias, New 
Philadelphia; Sullivan & Stanfield, Chillicothe. 

British Amer.—Breed & Barber, Painesville. 

Caledonian—W. A. Wallace, Chillicothe. 

Com. Union, N. Y.—Geo. W. Nance, Ironton. 

Continental —J. B. Riblet, Loudonville. 

County of Phila.—Valentine Newman, Iron- 
ton; Philo S. Clark, Portsmouth. 

Detroit—Leonard Parks, Cleveland; 
McElroy, Lorain. 

Firemens, MW. J.—Geo. T. Murphy, Mt Ver- 
non. 

Firemans Fund—Fred Hunt, Barnesville. 

Girard—Luke T. McFarland, Wapakoneta. 

Glens Falls—J. W. Shipley & Son, Piqua; 
Chas. Cretcher, De Graff; Erwin, Tannehill & 
Lyne, McConnellsville. 

German, W. Va.—C. C. Mathias, New Phila- 
delphia. 

German Alliance—F. P. Reed, Hemlock. 

Grand Rapids—Geo. R. McConnell, Troy; 
Jas. Devor, Greenville. 

Greenwich—G. C. Boor & Co., Greenwich; 
W. H. Hildebrant, Shelby. 

Hartford--Frank McElroy, Lorain; Birch & 
Morrell, Glenville. 

Home Mutual—David Robinson, Jr., Sons 
& Co., Toledo. 

Imperial—Geo. J. North, Norwood. 

Lion—Schieble Bros., Dayton. 

Lancashire—Woods & Thrush, Canal Win- 
chester. 

Michigan—Lowry & Pepple, Lima; Frank 
McElroy, Lorain; Jno. N. Bell, Dayton; C. B. 
Barnitz & Son, Middletown. 

Merchants, N. J.—Wm. F. Horton, Hicksville. 

Man. and Mer., Pa.—Henry J. Roberts, Co- 
lumbus. 

Mil. Mech.—G. C. Boor & Co., Greenwich; 
Light & Schmitschulte, Ottawa. 

National, Ct.- Jas. Wright, Dennison. 

Niagara—Willis E. Cooper, McComb. 

Norwich Union—David Nelson, Cleveland. 


Frank 


Phoenix, Ct.—L. P. McFarland, Wapakoneta; | 


E. E. Stark, Clyde. 

Phenix—A. J. Kittridge, Canal Fulton; Bra- 
man & Foskett, Lorain. 

Rochester German—Ralph E. 
ton, 

Rockford—Geo. W. Carey, Lebanon; W. J. 
Eyth, Chillicothe. 

Spring Garden—W. S. Clark, Chillicothe. 

State of Ill._—Hall & Harter and Graham & 
Baum Akron. 

Scottish Union—W. S. Van Horn, Franklin; 
Geo. H. & Fred Van Wagner, London; Lyons & 
Weber, Miamisburg; H. S. Ailes Sidney; B. F, 
Wenger, Greenville; E. E. Rutlege, Kenton. 

Traders, N. Y.—Jno. Denny, Jr., Marion; Wil- 
lard C. Cole, Toledo. 

Union, Pa.—L. G. Sillbough, Lancaster; E. 
M. Roberts, Ravenna. 

Western Underwriters — Thos. 
bridge; C. A. Powers, 


Meyers, Can- 


Perrysburg; Geo. A 


Kerr, Cam- | 


| 


Klahr, Sycamore; Jno. A. West, Bloomville; | 


Spriggs & Neuhart, Woodsfield; F. B. Doudna, 
Quaker City; Chas. A. Wood, Mechanicsburg; 
E. G. Banta, Urbana; Chas. Ammermann, Bar- 


| 


berton; Wood & Roads, Hillsboro; Jno. Frazee, | 

| Blanchester; Nelson B. Parker, Chicago Junc.; 

Geo. S. Crow, Loudonville; J. Maring, Shiloh. 
Western, Ont. —W. W. Wood, Columbus. 
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“Ohio 
Hand=Book.” 


THIRD ANNUAL EDITION. 


On January |, 1898, THE OHIO UNDERWRITER 
COMPANY acquired control of the /msurance 
Herald Hand-Book of Ohio, changing the 
name to THE UNDERWRITERS’ HAND-BOOK 


OF OHIO, 








We wish to announce that in the 1898 edition ot 
this book, in addition to the usual features of ‘‘Auth- 
orized Company Directory,’’ ‘‘Ohio Business for Five 
Years,’’ ‘‘Agency Directory,’’ etc., we will include in 
connection with the ‘‘Agency Directory,"’ the vast 
compilation from the county tax records, showing the 
PREMIUM RECEIPTS FOR 1897 OF EACH FIRE AND 
CASUALTY COMPANY IN EACH AGENCY IN THE 
STATE. We will also publish in a separate depart- 
ment, by counties, the life insurance returns, show- 
ing GROSS PREMIUMS OF EACH COMPANY IN 
EACH COUNTY, arranged in the order of the com- 
pany having the largest premium income, first. We 
feel that the ‘‘Hand-Book"’ this year will be indis- 
pensable to the Ohio insurance man, be he in the 
life, fire, or casualty business, and that every one 
should posess a copy. The premium returns are be- 
ing compiled by representatives traveling direct from 


this office, and will be complete and correct. 


LOGAL AGENTS’ EDITION, $2.00. 


Orders Booked in Advance of Publication, will in- 
clude full-face type for purchaser's name and list of 
companies in the ‘‘Agency Directory and Premium 


Return’’ Department. 





THE OHIO UNDERWRITER COMPANY, 


CINCINNATI, OHIO. 
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LIFE INSURANGE NEWS. 
CAMPBELL ON TONTINES. 

Commissioner Campbell of Michigan, who 
has done himself great credit this summer by 
his attacks on assessment fakes and graveyard 
insurance concerns, has now turned his guns in 
another direction and seems likely to add still 
more to his glory. This time he gives his at.en- 
tion to the big tontine life companies. Having 
received complaints from policy-holders, whose 
tontine settlements were not up to the estimates 
given at the time of insurance, he has written 
to one of the companies and informed it that 
it must change its manner of doing business if 
it intends to continue to operate in Michigan. 

In this the commissioner is clearly on the 
right track. It is no less a wrong toa policy- 
holder for a strong company tbrough its agents 
to represent to him that he will receive a certain 
amount at a certain time, which he fails to 
receive, than for a concern of no standing to 
represent that it will pay a certain amount as a 
death benefit and then fail to pay it. To be 
sure, companies do not guarantee tontine esti- 
mates, but they furnish them to their agents 
with a full knowledge that in many, if not most, 
instances the agent will so use them as to leave 
the impression that they are as good as guaran- 
tees. If it is the duty of an insurance commis- 
sioner to protect the people of his state against 
misrepresentation and bad practices of insur- 
ance companies, Mr. Campbell is clearly doing 
his duty. If he shall succeed in putting a stop 
to this line of procedure he will have done his 
constituents a valuable service and set an ex- 
ample for other commissioners to follow. 

“ALLEGED REBATING AT KENT." 

The ‘‘alleged rebating at Kent’’ turns out to 
be a myth so far as a case having been reported 
to the rebate referee is concerned. The last issue 
of the OHIO UNDERWRITER stated that it was 
understood Wm, A. Simmons of the Northwest- 
ern had filed a complaint against C. M. Davis 
of the John Hancock, ‘‘who writes about $200,- 
000 a year,’’ and a decision was expected shortly 
Mr. Davis is cashier of a bank at Kent and does 
not write anything near $200,000 a year He 
writes some business, however, and there has 
been some competition between him and Sim- 
mons. Mr. Davis has defied Mr. Simmons to 
show a single case of rebating on his part, and 
Simmons has not to date responded. 


“SCOTTISH RITE’ TROUBLES. 

Complaints are being made to the Ohio in- 
surance department that the Scottish Rite, 
Knights Templar and Master Masons’ Associa- 
tion is not paying its claims or treating its 
policy-holders fairly. Quite a number of claims 
have been filed and their holders are unable to 
get the money, or some are offered a com- 
promise of one-half. Another complaint is that 
old members are being frozen out on every pre- 
text. It looks as though the Scottish Rite of 
Dayton is doomed to a receivership. It is not 
now licensed by the Ohio department under 
either the stipulated premium or assessment 
law, and may be unsuccessful in securing a 


license. ‘The association had a death rate last 
year of 21 to the thousand. It was organized in 
1879. 


++ 


AN INTERESTING LEGAL QUESTION. 

A suit was filed in Covington, Ky., recently 
that promises to be of interest to life insurance 
men, William A. Smith seeks to recover from 
the Metropolitan Life Insurance Company 
$748.50, which he alleges has been paid by his 
wife since 1883 for insurance on his life, of 








THE 
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which he was ignorance. He says that he was 
never questioned by an agent of the company 
and only learned by accident that his life was 
insured. The point involved is important, be- 
cause there are hundreds of cases similar to Mr. 
Smith’s in every large city in the United States. 
Whether a company is bound to pay a claim 
where the insured never signed the application, 
but it has received premiums for years, and 
whether the insured can recover those premiums 
are both interesting questions. Closely related 
to them is another of an ethical nature, whether 
a wife has not a right to insure the life of her 
husband for the protection of herself and chil- 
dren when he refuses to insure himself. A 
clean-cut decision of the two legal questions 
would clear the atmosphere in certain quarters 
very materially. 


JOHNSTON’S PRIZE ESSAY. 


Cincinoati Man Captures the Loving Cup ot 
the National Association of Life 
Underwriters. 

It is not surprising to those who know Mr. 
George W. Johnston, Cincinnati manager of the 
Mutual Life, to learn that he captured the Calef 
loving cup with his paper, read by M. E. Cozad 
at the Life Underwriters’ convention at Minne- 
apolis last month. Mr. Johnston isa scientific 
life underwriter as well as a gentleman of high 
literary ability. A graduate of Harvard college, 
and a thoughtful student of his profession, as 
well as a large producer of business, Mr. John- 
ston has a bright future before him in his chosen 
field. Mr. Johnston is at present president of 
the Life Underwriters’ Association of Cincinnati. 
His essay was on the subject, ‘‘The Relation 
and Obligations of Agents to Companies and 
to the People.’’ It is as follows: 

“Civilization is possible only under general 
recognition of reciprocal duties. Selfishness 
may be a fit creed for savages, but progress, 
happiness, satisfied conscience come from re- 
specting others’ rights while maintaining our 
own. We must give as well as take. The 
equities we demand we must concede: Each 
new personal relation involves peculiar mutual 
obligations, and we live well or ill as we meet 
them. 

Apply these dicta of moral philosophy to the 
business of life insurance. What are the rela- 
tions of the parties concerned? What duties 
arise, and whence? 

A company engaging an agent finds him either 
idle or desirous of improving his condition. 
Thus the contract is a favor to him, a privilege, 
a license analogous to a corporation's franchise 
from the state. His slender strength secures 
the prop of a great financial prestige. This 
favor may be reversed, but primarily the agent 
is the chief beneficiary. He receives materials, 
rudimentary instruction, a chance to earn a 
living if he will. He probably recives an office, 
perhaps advances of money. The company ad- 
vises, solves difficulties, acts promptly upon 
business, hampers little by rules, allows him to 
work when and how he chooses—an easy task- 
master, quick to appreciate and reward. True, 
his compensation is but a percentage, it may be 
nothing, but it is limited only by his capacity, 
and may exceed a salary. He is no independent 
broker, no free lance, but an enlisted soldier, 
an employe bound by grateful loyalty to devote 
all his time, thought, energy, to his employer’s 
welfare. No measure of success relaxes the ob- 
ligation. His achievements are the outcome 
not of his labor and persuasive logic only, but 
far more of the preaching, long years before, by 
insurance apostles—of his company’s record, of 
wisdom not his own. Agents are essential; but 
the company is more essential to the individual 
agent than he is to it. 

THE AGENT A TRUSTEE. 

The agent is a trustee, eujoying especial con- 

fidence. A bond may protect the funds he 


handles, but no bond could cover betrayal of 
his company’s good name. 


his larger trust 


| 
| 
| 





No precaution can obviate, no espionage can 


| discover the harm done by exaggeration, igno- 





rance and carelessness of solicitors. Here is 
enough to put a man on his metal. His accept- 
ance of contract creates the obligations of work 
and honesty. Unless he sells insurance he is a 
clog. His sales should be commensurate with 
his opportunities, as large as possible with due 
regard to quality. For above all he must sell 
well. He builds for a future. A company is 
great only as an aggregate of many small poli- 
cies, safe according as each single risk be well 
selected, enduring only as each member credits 
its soundness and good faith. Errors are never 
wholly rectified or explained away. One fraud 
begets another, one deceived policy-holder dis- 
affects a score. The agent must view each risk 
from the unprejudiced standpoint of an exam- 
iner. He must secure applications by methods 
that need no concealment and leave no ground 
for complaint. He- must make each applicant 
his company’s friend. Finally, when he collects 
a premium, he must settle immediately. 


HIS ATTITUDE TO OTHERS. 


The agent owes somewhat to other companies 
than hisown. They are not wholly rivals, but 
in broader sense allies. They, too, have labored, 
his fellow masons, on the great structure; their 
records in large part inspire the popular confi- 
dence to which he appeals. If he asks fair, open 
fight, let him deal no stealthy blows. Let him 
avoid detractions. Let him rather be generous, 
prove himself above littleness, and elevate his 
calling in the public’s eye. 

To the trained agent a man is not a man, but 
a possible applicant; the world is in two «ivi- 
sions—the people he has insured, people he 
hopes to insure. He abandons no case as quite 
hopeless, nor grants that any man has secured 
his limit until dead. Towards all mankind he 
stands in an attitude of deferential but aggres- 
sive expectancy. If he pleases customers he 
succeeds; if he antagonizes, he fails. Let his 
company be the strongest, suspicion of him per- 
sonally is fatal. “His manner of approach and 
argument, his personality in short, test his for- 
tune. Small fear, then, but self-interest will 
dictate courtesy and tact. The danger is he 
may learn no more and disregard his duties. Is 
there a duty? Must not each man guard him- 
self? Must not the buyer always beware? 

REPRESENTS BUYER AND SELLER. 

The agent occupies a dual position. Ostensi- 
bly he represents the seller, but, in fact, he 
constitutes himself the buyer’s broker. He in- 
vites his intimacy, assumes the post of father- 
confessor, and in the name of wife and children 
advises insuring. A trust so acquired is sacred. 
No thought of commission should obscure the 
client's interest. The claim to superior knowl- 
edge must be preceded by study, or the blind 
will lead the blind. If the agent be saturated 
with the theory, the practice, the evolution, the 
noble history of his profession, his very fullness 
will make him brief, simple and truthful. He 
should diagnose his cases, and according to each 
man’s circumstances offer what best meets his 
needs. He should describe his proposition not 
merely so it may be easily understood, but so 
that misconstruction is impossible. He should 
himself question, and so learn if through am- 
biguity of language, or ignorance of technicali- 
ties, there be any error lurking in the other’s 
mind. Let him rather understate than over- 
state. Let him distinguish guarantees from esti- 
mates, avoiding euphemisms; a spade is a spade. 
What if the buyer does take alarm? Better 
know the whole truth now than next year from 
some one else. This very caution will seal the 
trust already signed. Better lose than mislead. 
The agent deals, not merely with the question 
of a few dollars for his own pocket, but with the 
happiness it may be with the bodies and souls 
of dependent women and children. His white 
faith is his capital; let him not wreck it. Abil- 
ity to inspire other men with belief in him is 
God-given; let him beware of misusing the 
talent!’ 

B. F. Dixon, formerly agent of the Mutual 
Life at Urbana, has taken the agency of the 
Mutual Benefit. 
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MAY OPERATE IN OHIO. 





Stipulated Premium and Assessment Asso- 
ciations Licensed in this State. 


Since the enactment of the stipulated premium | 


law by the last legislature the following associa- 
tions have been licensed by the Insurance De- 
partment either as stipulated premium com- 
panies or assessment associations: 


STIPULATED PREMIUM COMPANIES. 


Cleveland Life Ins. Co 
K. T & Masons Life Indem. Ass’n Chicago 
Toledo Life Ins. Co 5 Pers , . Toledo 
Security Mut. Life Ins. Co... Binghamton, N. Y, 
Chicago Guaranty Fund Life Soc Chicago 
Merchants Life Ass’n of the U.S 
Northern Central Life Co Toledo 
Ill. Life Ass’n (formerly Bank. & Mer.), Chicago 


Cincinnati Life Association Cincinnati 
Boston Mut. Life Association Boston 
Western Mutual Life Association Chicago 
Bankers Reserve Fund Life Ass’n. Cincinnati 


ASSESSMENT ASSOCIATIONS. 


Cleveland | 


St. Louis | 


Mut. Aid Soc. of Lutherns of Ohio, etc., Toledo | 


Bankers Life Association .Des Moines, Ia. 
Odd Fellows Ben. Ass'n of Musk. Val , Zanesville 


Odd Fellows Ben. Ass’n .Columbus 
Masonic Mut. Life Ass’n .. Cleveland 
Bankers Life Ass’n.. ; . St. Paul 
N. W. Ohio Mas. Relief Ass’n Toledo 


Odd Fellows Nat’! Ben. Ass’n.... Dayton 
Mut. Aid Ass’n of Memb. of Reformed Ch., 


4 -Cleveland 
Amer. Temperance Life Ass’n .New York 
Jewelers & Tradesmens ‘Co New York 
Empire Life Ins. Co wee ee New York | 


Mut. Life Ins. Co. of Cin’ti Chamb. of Com,, 


These lists do not include the accident asso- 
ciations, as they were licensed without question 
before ‘he stipulated premium law was passed. 


Ohio Life Appointments. 


The following agents have been appointed in 
Ohio by life insurance companies recently: 

Aetna—W. L. Tulleys, Chillicothe; J R. Ray- 
burn, Cincinnati. 

Bankers, lowa—J. W. Fritts, Cleveland. 

Equitable, lowa—-Thos. J. Allen, Sylvania. 

Home—Jno. M. Brown, Dayton; Chas. C 
Conover, Franklin. 


K. T. & Masons, Life Indem., Chicago—E. B. | 


Flack & Co., Tiffin. 


Mutual, N. Y. Frank Hudson, Wheelers- 


burg; G. W. Lovill, New Bremen. 
Manhattan—Jas. O’Connor, Goshen. 


Mutual Benefit—L. Belford, Caldwell; L. B. 


Demorest, Maysville; W. L. Reed, Portsmouth; 


M. M. Rose, Marietta; Chas. R. Snider, Bridge- | 


port. 
Mass. Mutual—J. W. Fleming, Youngstown. 
N. W. Mutual—C. E. Beery, Marcy. 
National—H. J. Hale, Medina; Blake Hen- 
drickson, Medina: W. E. Haines, LeRoy. 
Royal Union Mutual—D. E. Dozer, Defiance; 
Owen Morris, Cincinnati. 


State Mutual—Mrs. M. B. Newell, Cleveland; | 


John Devoe, Mt. Vernon. 


Travelers—R. J. Birch, Cleveland; W. T. 


Campbell, Cincinnati. 


Aetna—W. H. Gorrell, Millersburg. 


neva. 
Chicago Guar, Fund—I. Frerichs and A. J. 


Bankers Life, Ia.—Wilber M. Carpenter, Ge- 


Mansfield, Cleveland; R. M. Critchfield, Day- | 


ton. 


Jos. R. Kraus, Mitchell & Co., B. R. Moffett, 
Wm. TeuWinkel and F. A. Williams, Cleve- 
land; Fred & Chas. F. Cook, Strongville; W. L- 
Douglass, Goonga Lake. 
Fidelity Mut.—C. M. Gardner, Cleveland. 
Home—Chas. W. Hamilton, Tuscarawas. 


Covenant Mut., St. Louis—Stanton Caldwell, | 
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Mass. Mut.—F. E. Trowbridge, Toledo. 

Mut. Benefit—D. P. Cass, Hamilton; E. W. 
Norman, Blanchester; A. H. Roush, Syracuse; 
W. P. Skirvin, Racine; Andrew W. Wolfe, New 
Lexington; H. W. Laramie, Fremont; F. P. 
Swarts, Canton; Jas. Dalrymple, Marietta. 

Mutual, N. Y—L. T. McFarland, Wapako- 
neta; Mervin Foreman, Gallipolis; Philip Bru- 
ner, Wellsville; Chas. Norton, Hammansburg; 
W. T. Wood, Vaughnsyille; C. B. Stanhope, 
West Williamsfield; H. W. Dickinson, West 
Union. 

Manhattan—J. F. Smith, Olive Furnace; R. 
E. Holliday, Wilmington; H. M. Vorlies, Gal- 
lagher; A. C. Griffin, New Concord; Wm 
Bishop, Summerfield; Wm. H. Sheldon, Water- 
ford. 

New Eng. Mutual—F. V. 
La Croix, Akron 

New York— Edw. Quigley, Toledo 

N. W. Mutual—R. N. Goodman, Wellington; 
J. A. Loesch, Cleveland; C. C. Williams, Niles. 

Provident Savings--T. P. Learned, Cincin- 
nati; O. J. Sheridan, Columbus; W. A. Ludlum, 
Cleveland. 

Pacific Mutual—Jno. R. Tingle, Columbus. 

Provident L. & T.—Jno. F. Lacock, Cleve- 
land. 


Everet and T. J. 


Heavy Life Insurance. 

Charles Spinks, a wealthy coal merchant, 
contractor and real estate owner of Newport, 
Ky., was drowned on Tuesday in the Ohio river. 
As he was passing from a loaded coal barge to 
an empty one the ladder slipped and he fell into 
the water. His body was recovered Wednesday 
morning. For some time Mr. Spinks had carried 
$20,000 on his life in the Aetna Life and about 
$100,000 in miscellaneous companies, including 
assessment societies, fraternal orders, etc. 
About a year ago he was induced to drop about 
$70,000 of this miscellaneous insurance and 
take $100,000 in the Equitable. His son is bene- 
ficiary. 


ANOTHER OFINIBUS BREAKS DOWN. 





This Time it is the Michigan Mutual Pro- 
tective Association. 

The Michigan Mutual Protective Association, 
an assessment organization at Detroit, doing an 
accident and sick benefit business in Michigan, 
isto be wound up It has been examined by 
the Michigan department and found to have 
about $1,000 of liabilities and no assets, and 
Commissioner Campbell will apply for a re- 
ceiver if the officers do not. As soon as the re- 
port of the examiner was made known to Nor- 
val A. Hawkins, the manager, he ordered that 
no more money be received. 

The association’s three years of existence 
have been troubled ones. It has never been a 
success financially, and the directors have lost 
from $800 to $1,500 each in trying to keep it 
afloat. It almost went to the wall last January, 
but the directors paid the indebtedness and a 
number of them withdrew. The manager 
thinks that the liabilities really amounts to 
only about $600 and that the holders of claims 
will propably lose this, as a recent Illinois deci- 
sion makes it doubtful if the members can be 
assessed. 

The following remark by the manager is 
rather funny: ‘‘It is a cese of another mutual 
association that ought to go up. The company 
was trying to give accident and sick benefit in- 
surance at rates that were impossible, not one- 
third of those charged by regular companies. 
The law that permits such organizations to be 
formed ought to be repealed.” 


A court investigation in Cincinnati has dis- 
closed the fact that capital is being furnished 
for the purchase of breweries by the New York 
Life, Mutual Life and Provident Life and Trust. 
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LIFE NOTES. 

C. E. Cook, secretary of the Security Trust & 
Life, is out, and E. S. Bartlett is filling the po- 
sition temporarily. 

Aaron Rubright of Massillon, who formerly 
represented the Union Mutual, has become 
agent of the Massachusetts Mutual. 


R. C. Massman has become district agent of 
the State Mutual Life for the copper country 
with headquarters at Calumet, Mich. 


David Baker, Union Central general agent at 
Greenville, O., was drowned on Aug. 17. He is 
succeeded as agent of the Union Central by Ril 
T. Baker. 


Rev. S. T. Morris, of Calumet, Mich., has 
been appointed district agent for the State 
Mutual Life, and will soon be at home at Grand 
Rapids, Mich. 

Benschoter Bros. of Bowling Green have taken 
the general agency of the Provident Savings, 
instead of the Manhattan Life, as statedina 
previous issue. 


W. C. Warfield, formerly with the Provident 
Life and Trust, has taken the general agency for 
western Ohio for the Manhattan Life, with 
headquarters in Cincinnati. 

The Bankers Reserve Fund Life Insurance 
Company of Cincinnati has secured the re- 
quired $500,000 of insurance and will do busi- 
ness under the stipulated premium law. S. M. 
Brandyberry is the manager. 


Harry James, a convict who died in the Ohio 
penitentiary about ten days ago, is said to have 
secured life insurance before his imprisonment 
under his real name, Harry Rose. The question 
is likely to be raised whether Rose and James 
were the same person. 


Three suits have been filed at Indianapolis, 
asking for a receiver for the Old Wayne Mutual 
Life Association, the notorious graveyard in- 


| surance concern. The plaintiffs allege that they 





have secured judgments in Pennsylvania aggre- 
gating $10,' 00, which are unpaid, and that the 
association is wholly insolvent. 


In the ‘reorganization of the territory of the 
Home Life formerly controlled by S. F. Angus 
of Detroit, who has resigned to take the Michi- 
gan state agency of the National, Messrs. W. 
A. R. Bruehl & Co. of Cincinnati have received 
the addition to their already large territory of 
northwestern Ohio, including Toledo. 


The OHIO UNDERWRITER is informed that an 
error was made in the issue of August 18, in 
which it was stated that David M. Arndt, 
formerly of Toledo, had received the appoint- 
ment as agent at Sandusky of the Mutual Life. 


A. W. Prout, who for many years has satisfac- 





torily represented the company at that point, is 
not to be disturbed in his territorry. 


It appears to he pretty generally recognized 
among Prudential superintendents that a con- 
siderable part of their ordinary business is closed 
through letters to the prospects from Henry 
Bohl, the superintendent of agencies at Colum- 
bus. Mr. Bohl is one of the hardest workers in 
Ohio and one of the best friends any Prudential 
agent in his territory has, no difference how ob- 
scure that agent may be. 


The Catholic Knights of Ohio have held a 
delegate convention in Cincinnati this week. 
The annual report of the president shows an 
active membership of 5,000. The treasurer re- 
ported $7,000,000 insurance in force, $55,000 
added to the reserve fund during the past year 
27,500 paid in death claims in the same period. 
The main business of the convention is a read- 
justment of assessment rates. 
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COMMISSIONERS’ CONVENTION. 


Notable Paper Read by President John A. 
MeCall. 

The annual meeting of the National Associa- 
tion of Insurance Commissioners opened on 
Tuesday morning at Milwaukee. President 
Carr, the Maine commissioner, in his annual 
report dwelt especially on the need of some 
united system of examining companies. 

In a paper on ‘‘The Inconsistencies of Fire 
Insurance Legislation,’’ Attorney General 
Mylrea, of Wisconsin, expressed the opinion 
that insurance commissioners can perform a 
valuable service in bringing about better legis- 
lation. 

Other papers and addresses of the day were 
on ‘‘Fire Insurance,’’ by Judge D. Ostrander, of 
Chicago; ‘‘The Foreign Fire Insurance Com- 
pany and its Business Methods,” by E. F. Bed- 
dall, of New York, of the Royal, and ‘Fire In- 
surance by Municipal Corporations,’ by J. 
Howard Hunter, inspector of insurance at 
Toronto. 

‘The evening session was taken up in the read- 
ing of two papers of note, one on ‘‘Life Insur- 
ance in Its Relations to the Public,’’ by Hon. 
John M. Pattison, president of the Union Cen- 
tral Life; the other, entitled ‘‘A Review of Life 
Insurance From the Date of the First Conven- 
tion of State Officials,’ by President John A. 
McCall of the New York Life. Mr. Pattison 
treated largely of abuses in the life insurance 
business and handled them in a very energetic 
manner. Mr. McCall’s paper was noteworthy 
not only from its value but from the fact that 
the author has not for a number of years read a 
paper before any general body. He honored 
the commissioners the more by a departure 
from what appears to be his rule. 

The disastrous history of life insurance from 
1871 to 1880, during which policy-holders lost 
nearly $35,000,000, he considered one of the 
most valuable for managers of companies to 
study, with a view to learning why so many 
companies failed. He attributed their failure 
not so much to shrinkage of values as to want 
of proper care in investments and to gross 
frauds, which examinations would have dis- 
closed. To avoid the mistakes of these compa- 
nies he advises: 

1. The utmost care in making investments — 
security to be always the paramount considera- 
tion. 

2. The necessity of frequent revaluations of 
securities, and of their rigid adjustment to 
changing conditions. 

3. The close study of a company’s business 
upon the principles of the ‘‘gain and loss ex- 
hibit’? now required by several insurance de- 
partments. : ’ 

4. The assumption, for purposes of practical 
administration, of a higher standard of reserve 
than that by which the company’s solvency is 
tested under the law. 

The period from 1881 to 1897 was character- 
ized as one of uninterrupted progress. After 
discussing the decline in interest rates, the rise 
of industrial insurance, changes in the policy 
contract and expense ratio, Mr. McCall closed 
by pointing out the magnitude of the business 
of life insurance. In 27 years the companies 
have received over $3,000,000,000, an amount 
greater than the public debt at the close of the 
war, and paid out in death claims, dividends, 
endowments, etc., about $2,000,000,000, nearly 
as much as the government has paid in 
pensions, 


The accident business done in Ohio in 1897 by 
the three companies, which also do a liability 
business, was as follows: Standard, premiums 
$68,527, losses incurred $32,349; Travelers, 
premiums $166,451, losses incurred $122,123; 
Employers Liability, premiums $19,485, losses 
aucurred $8,569. 
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“EBENEZER BOGGS.”’ 


The Assessment Agent of Blankville, Ohio, 
Presents Interesting Comparisons 
Between Assessment and Old 
Line Endowments. 

——-VILLE, OHIO, August 12th. 

To the Editor:—I am in the insurance busi- 
ness in this town and represent our county 
mutual, and I used to have the Lloyds till the 
trust made the insurance superintendent run 
them out of the state. I now place my extra 
business through a firm in Cleveland that be- 
lieve in letting the people live as well as the 
companies and am getting along pretty well. 
The other day a smart duck that calls himself a 
general agent of an old line life company, came 
to get me to be their agent. He said he had 
heard about me in Pittsburg and Huntington 
and thought I was just the man he wanted. I 
let him chatter along and explain all their poli- 
cies and what I could make on them, and how 
much they were estimated to pay at the end of 
the tontine period and all that and then I sailed 
in. Says I, ‘‘Now see here. Mebbe you think 
I’m going to rob all my neighbors for the bene- 
fit of you and your durned company, but I 
ain’t. Now you take that ten-year endowment 
policy of yours; age 30, premium $106 a year. 
Now in ten years a man gets back $1,000 after 
he’d paid in $1,060. In other words he just 
gives $60 to help dudes like you wear patent 
leather shoes and plaid breeches. I’ve got one 
good life company now and that’s all I want.’’ 

‘What is that ?”’ says he. 

‘It’s the International Fraternity and Union 
Benefit Society,’’ says I. 

‘*‘Do you call that concern good ?”’ says he. 

“You bet I do,”’ says I, “and if you want me 
to, I'll show you how we can give you clubs and 
spades and beat the life out of you.’’ 

Well, he said he didn’t have time and that if 
I had told him in the first place that that was 
the kind of crowd I run with he wouldn’t of 
wasted his time on me, and then he left. I had 
him dead to rights and he knew it. Now just 
see how I would have fixed him. Here’s an in- 
stance our superintendent of agencies told me 
about when he was here last time. Seven years 
ago a man took out a seven-year endowment 
certificate with us. In the seven years he paid 
$444.23 in assessments In the old line com- 
pany he would have paid $742 and he would 
have $318 to pay yet. So we beat them $655.77 
and three years’ time right there. Now, when 


the endowment came due, the company didn’t | 


think it would be fair to tax the rest of the 
members and give the money to one, so they 
levied the assessment on him, as he would have 
plenty of money to pay it with. They assessed 
him $550, which is $105.77 less than he would 
have had to pay the old line company more than 
he paid ours. That assessment with what he 
had already paid in amounted to $994.23. Taking 
that from what the company paid him, it leaves 
$5.77. In other words the company gave him 
seven years’ protection and $5.77 thrown in, or 
he got $1,000 insurance for seven years and a 
present of 85 cents a year for belonging to our 
company. As stated above we beat the old line 
company $655.77. Divide that by seven and you 
get $93.66 a year. Now add 85 cents a year, 
which we gave him, and it makes $94.51 a year 


that he is gainer by being with us and the gets | 
his money now instead of waiting three years | 


longer. Now if we take the endowment period 
of the old line company, he would have been 
$945.10 better off with ours than theirs. In 
other‘words he would have had ten years’ in- 
surance and $945.10 in cash and it would not 
have cost him a cent. Where’s the old line 


company that can beat that ? 
EBENEZER BoGGs. 


The — i 
“Michigan 
Hand=Book.”’ 


PUBLISHED BI-ENNIALLY. 


On January 1, THE OHIO UNDERWRITER Com- 
PANY acquired control of the /nsurance 
Herald Hand-Book of Michigan, changing 
the name to the UNDERWRITERS’ HAnp- 


BOOK OF MICHIGAN. 


THE BOOK CONTAINS: 


DIRECTORY OF COMPANIES AUTHORIZED IN MICHIGAN, 
showing for each company the officers, financial 
statement, date of organization, and name and ad- 
dress of general, state, or special agent in charge of 
Michigan agencies, * 

STATISTICS—FIRE, LIFE, AND CASUALTY, giving the 

Michigan business of each company year by year for 


five years in comparative form. 


AGENCY DIRECTORY BY TOWNs, covering in complete 
alphabetical form all Fire, Life, and Casualty insur- 
ance agents in Michigan and the companies they 
represent. Over 5) towns, and more complete than 

ever before. With each town is shown its population 
and county in which it is located. 

FIRE 


PROTECTION OF CITIES AND TOWNS HAVING 


WATERWORKS. Descriptions compiled from reports 
specially made for this book. 

MICHIGAN FIELD MEN. Names and addresses of al 

special agents traveling in Michigan, with com- 


panies represented. 


A COMPENDIUM OF INFORMATION for Michigan Insur- 


ance Men. The Only Reliable and Complete Ref- 


erence Book. 


A NECESSITY! 
ISSUED JULY |. 


200 PAGES. ORDER NOW! 
Price, Bound in Flexible Leather, $3.00. 
THE OHIO UNDERWRITER COMPANY, 


CINCINNATI, OHIO. 


—— 
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W. FRED MCBAIN AND THE UNION. 

Action was taken at the Union meeting which 
will either make W. Fred McBain, secretary 
of the Grand Rapids and a leading agent of 
Grand Rapids, join the Union or give up the 
Union companies in his agency. Mr. McBain 
has the following Union companies : Connecti- 
cut, German of Freeport, Hartford, Manhattan, 
Michigan, New Hampshire, Niagara, N. B. & 
M., Providence-Washington and Saginaw Val- 
ley. Insurance men are doubtful whether Mr. 
McBain will join the Union under this pressure. 
They feel, and particularly those represented by 
Mr. McBain, that it will mean a lot of good bus- 
iness lost to Union companies. Mr. McBain can 
get all the non-union companies he wants, and 
besides has the powerful combination of Good- 
win, Hall & Henshaw of Chicago at his elbow 
on whom he can doubtless rely. The suppo- 
sition is of course that if he does not join the 
Union the Grand Rapids will receive especial 
attention from Union companies all over its 
field. 


++ ++ 
WATERFALL AND OHRNS JOIN. 

The action of the secretary of the Detroit 
club in sending out notices to the various 
agents, asking them to bring themselves within 
the provisions of that part of the constitution 
and by-laws, which restricts an agency to the 
representation of companies solely represented 
by agents in the club, has already brought 
about salutary results. E. A. Waterfall and 
Henry Ohrns resigned some months ago, but 
the aggressiveness of the association, in de- 
manding full compliance with all the provisions 
of the constitution and by-laws, forced them 
both to again hand in their applications. This 
leaves the firms of Macklem Bros., Bamlet & 
Miller and Ollie J. Watkins, with the numerous 
agents of the Glens Falls alone on the outside. 
Macklem Bros. are not regarded as disturbing 
factors; Ollie J. Watkins representing the Tra- 
ders of New York cannot cause much mischief; 
the Glens Falls is fairly decent as to rates, but 
loses no choice business; Bamlet & Miller alone 
are said by their obsteperousness to cause 
“sleepless nights,’’ though everybody knows 
that the greater part of the competition attri- 
buted to them is a pure makeshift, to lower the 
rate to secure the business that would otherwise 
grace the books of the men who hung out for 
the full rate. This last feature is causing con- 
siderable animosity among some of the agents. 
The laxity of the methods in allowing competi- 
tion with Bamlet & Miller is much disapproved 
of in certain circles. It is stated that in three- 
fourths of the competition thus allowed with 
that firm, Bamlet & Miller had not even been 
near the risk,—that this firm was being used as a 
scape-goat to lower the rate, and not for pur- 
poses of meeting legitimate competition. De- 
velopments along this line are looked for at the 
next meeting. 

a+ ++ 

How best to prevent this method of allowing 
wholesale competition is and has for a long 
time been the question at issue. This proposi- 
tion is not of easy determination, for the reason 
that it is unknown what sized lines Bamlet & 
Miller’s companies can carry. Some assert 
that they can place a line of $50,000 in a first- 
class hazard. This may well be doubted, as 
they represent but five companies. So far as is 
known, among these the Manhattan and Com- 
monwealth of New York, write big lines. The 
business man of Detroit is very loth to accept 
lines as large as these companies are reputed to 
carry, even in millionaire companies. The pre- 
vailing idea that these companies can go in and 


| how to fight it is the question. 


| lowed up, is a mystery. 
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each write a $20,000 line on almost any kind of 
a building or stock seems absurd, as there are 


few people willing to accept such indemnity. | 
| If ability to write a line of $30,000 is granted 
| them, the agency can yet cause mischief, and 


Not very long 
ago the line in the Detroit Boat Club expired. 
Bamlet & Miller offered to write the line or the 
proportion given to them at $1.60, prevailing 
tariff rate about $2.25. Club agents fell over 
themselves in their haste to have the rate re- 
duced to this figure. On an extra special haz- 
ard of this kind it would seem that Bamlet & 
Miller could write at most $5,000. Now if club 
agents had stood pat for the full rate in this 
case, they could have go it. If the club to-day 
ordered all policies now written in club com- 
panies at a competitive rate on this risk taken 


up—where would Bamlet & Miller be? The | 


firm positively could not place the line. The 
Boat Club needs insurance, and the club agents 
are the ones that would get it. This method, it 


would seem, ought to be efficacious in a great | 
many instances, and why it is not oftener fol- | 


Everybody is calling 
for good practices, and nobody seems to be will- 


| ing to pursue the methods that make good 


| practices mandatory. 


A little more radicalism 
instilled in the present system would work a 


| world of good, as the circular letter ‘forbidding | 





intercourse with outsiders’’ has already demon- 
strated. 





MICHIGAN AGENCY APPOINTMENTS. 


New Agents and Changes of the Past Two | 


Weeks. 


Caledonian — Smith Stannard, Fairgrove; 


Bates & Schobert, Ironwood; Victor E. Metzger, 


Sault Ste. Marie. 


Com’! Union-- Jas. K. Lowden, Northville. 


County of Philadelphia—Wilder & Simpson, | 
| Battle Creek; Spooner & Hall, Grand Rapids; 


Ora Graves, Jackson; Leonard T. Kanters, Hol- 

land; Chas. H. Garrett, Kalamazoo; Stephen 

Spalding, Muskegon; Frank Joslyn, Ypsilanti. 
Girard—Bernard Parker, Chelsea. 


Greenwich—C. H. Call & Co., Marquette; | 


Frank B. Bauer, Tecumseh. 

Hanover—E. S. Jameson, Marine City; Geo. 
Woodruff, St. Johns. 

Helvetia Swiss—Wm. H. Faucett, Calumet; 
N.S. Shelden, Houghton; Jno. Delbridge, Ish- 
peming; Jay W. Sutton, Sault Ste. Marie. 

Manchester -F. E. Turrell, Bellaire; Eugene 
Ward, Caledonia; Harry A. Stevens, Central 


| Lake: Horace S; Harsha, Charlevoix; Sam’! H. 
| Taylor, Cheboygan; Jno. E. Wiggins, Gaylord; 


Jno. R. Santo, Traverse City. 
National Ct —C. H. Boardman & Co., Boyne 
City. 


North America—Lewis T. Sterling, Iron 
Mountain; Edw. S. Jameson, Marine City; 


Alonzo B. Markham, Mayville; Geo. E. Shank, 


| Mendon; Edgar H. Hotchkiss, St. Ignace. 


| California, Pennsylvania and N. Y. 
| writers. 


Royal Exchange Eng.—F. H. Brown, Me- 
nominee. 

Rockford, Ill.—W. F. Thomas, White Pigeon. 

State of Ill.—Frank J. Clark, Big Rapids; C. 


C. Chittenden, Cadillac; F. X. Burke, River 


Rouge. 
Sun—Johnston & Recor, St. Clair. 
Thuringia—S. R. Smith, St. Johns. 
Traders, N. Y.—Colin D. Doig, 
Marais. 


Grand 


Mrs. Eliza Yost has succeeded to the business 
heretofore conducted by Nicholas & Eliza Yost 
at Pewamo, Mich. 


Oakes & Hurley of West Bay City, Mich., 
have dissolved partnership. Mr. Oakes keeps 
all the firm’s books of accounts and collects all 
bills. He has the Continental, Home Mutual of 
Under- 
Mr. Hurley has the Royal Exchange 
and British America. 
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GENERAL NOTES. 

Breed & Barber, a new firm, succeed A. A. 
Lee & Co. as local agents at Painesville. 

C. J. & B. J. Perry have become agents of the 
Massachusetts Mutual Life at Petoskey, Mich. 

H. C. Bancroft, vice-president of the Franklin 
Insurance Company of Columbus, died Satur- 
day, 

J. T. Shaw of Marion, O., has disposed of his 
insurance and real estate agency to W. S. 
Bowers. 


McClain & Beckett, of Toronto, O., have dis- 
solved partnership. F. T. McClain continues 
the business. 

It is said the agency of Josh E. Youtz of Can- 
ton is for sale, Mr. Youtz desiring to go into 
other bnsiness. 


J. M. Drew, of Otsego, Mich., gets the Fire 
Association and North America, formerly in the 
Palmer agency. 

T. C. Nighman, Jr., has succeeded to the 
Canton agency of Miss Nell Cobaugh, the trans- 
fer having been made Sept. |. 


A..K. McConnell has secured the agency of 
the N B. & M. and Phenix at New London, O. 
They were formerly in the Starbird agency. 


J. A. Hedges has withdrawn from the insur- 
ance firm of Wood & Hedges of Columbus, W. 
W. Wood will continue the business in his own 
name. 


The firm of King & Reed, 245 Arcade, Cleve- 
land, has been dissolved by: mutual consent 
M. A. King will continue the business and Mr. 
Reed will remain with the office. 


The Paulding firm of Arnold & Price, 
Afterwards Arnold, Price & Speice, 

Has again become plain Arnold & Price; 
For a member no longer is Mr. Speice. 


Superintendent W. S. Matthews, Deputy J. 
P, Slemmons, and Attorney M. R. Patterson, of 
the Ohio Insurance Department, are attending 
the insurance commissioner’s convention at 
Milwaukee this week. 


There is some objection in Columbus because 
the Commercial Union of New York is repre- 
sented both in and out of the board. E. B. 
Appleman is the non-board agent and M. H. 
Howard the board agent. 


W. S. Bowers, whose purchase of the J. T, 
Shaw insurance and real estate agency at Marion 
is chronicled in this issue, has already sold the 
insurance business to Lippincott & Bain. He 
will conduct a real estate business. 


The Thuringia-American, the domestic off- 
shoot of the Thuringia of Erfurt, Germany, has 
entered Ohio. The Thuringia stays out because 
it does not wish to put up the $100,000 required 
of foreign companies, but its American annex 
will try to get the business just the same. ; 


FOWLER HUNTING—Henry Fowler of Spring- 
field has gone on a hunting trip to the North- 
west, his old stamping grounds, where, by the 
way, he first won his spurs as a special agent of 
the North American. Mr. Fowler on this trip 
has entirely severed communication with his 
office or the outside world. He is swallowed up 
in the depths of the mighty forests, and such 
petty things as insurance matters are not dis- 
turbing him at all. It is understood that on re- 
ceipt of the intelligence that Fowler Was 
Coming the entire game kingdom of Minnesota, 
North Dakota and Manitoba started post haste 
on a forced march to the Arctic zone and the 
land of the aurora borealis, leaving behind 
everything except what was absolutely neces- 
sary to the existence of the party. Mr. Fowler 


will return home the latter part of the month, 








a 
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MERCIAL OF SANDUSKY. 





A Concern That Ohio Insurance Men and 
the Public Would Probably do Well to 
Steer Clear of. 

The Commercial Mutual Insurance Company 
of Sandusky seems to have built its house upon 
the sand in more ways than one, and, to be 
candid, it is getting a little “dusky.” Some 
time ago, July 1, 1895, this company of color, 
(for it uses yellow literature) conceived the idea 
of resurrecting the old charter of the Erie 
Mutual and branching out into the insurance 
world for honors and ‘‘stuff.’’ It has not been 
heard from to any great extent but, as one of 





the directors said, it is doing ‘ some business.”’ 
The company is rarely heard of at its home | 


office in the Sloane block, where it has an office 
chair and a desk and perhaps a typewriter. 
Chas. H. Jenkins is president; Sidney Kilbourn 
- secretary; and B. F. Culbertson, manager. The 
company has three or four prominent, wealthy, 
and influential business men of Sandusky as 
directors, on whom the representative of the 
OHIO UNDERWRITER called to investigate the 
company. The first director called upon was 
Mr. H. C. Huntington, of the H. C. Huntington 
Company, wholesale stationers, who did not 





seem to know much about it except that it was | 


honestly conducted. 


The next director called upon was Mr. W. W. | 
Woodward, of Hoover & Woodward, wholesale | 


grocers, where the following conversation took | 


place: ; 

“What do you know about this company, Mr. 
Woodward ?”’ 

‘Nothing ”’ 

‘‘What do you know about the $20,000 assets 
May |, 1898, which it claims to have ?”’ 

‘‘Nothing. If it has it I don’t know where it 
is or what it consists of.’’ 

‘*‘What do you know of Mr. Jenkins, the presi- 
dent ?”’ 


“Oh! he is a good fellow, for whom the com- | 


pany was created to give a job.”’ 
‘‘What do you know of B. F. Culbertson, the 
manager ?"’ 


‘Don’t know him at all, never heard of kim.”’ | 


‘‘How much business are you doing?’’ 

‘Well. I don’t know. Doing some business. 
I have a policy of $1,000 with the company, upon 
which I sustained a loss in January, 1897, its 
proportion of the loss being about $63, and I 
have not been paid as yet. 


Since then I under- 


stand it has paid a loss at Elyria and another | 


point, but it had to make an assessment to do so. 
My proportion was $9. I just told them I would 
credit them $9 on the $63 unpaid loss claim, so 
the assessment did not cost (?) me anything.”’ 

“Would you recommend your friends to in- 
sure in the company ?”’ 


“No. 1 have advised them to get insurance | 


from the leading agencies and not trust to the 
Commercial. I have never attended a direc- 
tor’s meeting and would like to be free from it 
entirely. How can I get out? I am 
sponsible for anything, my interest is very small 
in the company.”’ 

“Suppose the funds, that $20,000 (?) for 
instance, should be misappropriated, you as a 
director would be responsible for it.’’ 

“That is so if that $20,000 (?) should disap- 
pear,’’ and he laughed. 

Sidney Kilburn, the secretary, is a responsible 


not re- | 


and conservative manufacturer, but is probably | 
another friend helping the president to a job. | 


The advice of the OHIO UNDERWRITER would 
be to give the Commercial Mutual a wide berth, 
unless one wants his loss paid by assessment 
on himself, as has been Mr. Woodward's ex- 
perience, 


THE OHIO UNDERWRITER. 








AMONG GASUALTY MEN. 


LIABILITY BUSINESS IN OHIO. 











The Figures of 1897 Do Not Compare Favor- 
ably With Those of 1896. 

The entrance of a new company into the 
Ohio liability field calls attention to the amount 
of business in that line already done here. At 
present there are three companies doing a lia- 
bility business, the Standard, Travelers and 
Employers Liability, and in the amount of their 
business they rank in the order named. The 
OHIO UNDERWRITER is able to present the 
statistics of Ohio business for 1897, although 
they have not yet been published by the insur- 
ance department. They are here given in con- 
nection with those of 1896 for purposes of com- 
parison. 

















Premiums. Losses Incurred. 

1897. 1896. 1897. 1896. 

Standard $87,535 $72,486 $36,995 $26,136 
Travelers 61,086 40,995 15,813 9,721 
Emp. Liab. 28,426 36,683 24,189 17,809 
Totals . $176,865 $150,164 $76,997 $53,656 


While the premiums for 1897 were about 
$26,000 in excess of those of 1896, the losses 
were also about $23,00) greater. The percent- 
age of loss in 1897 was about 43 while in 1896 it 
was but a fraction over 35. On the whole the 
year 1897 does not compare very favorably with 
its predecessor. This poor showing is largely 
attributable, however, to the record of the Em- 
ployers Liability, whose losses for 1897 were 
over $6,000 greater than in 1896, while the pre- 
miums fell off about $8,000. 





R. R. Instalment Rates Reduced. 


For some time past the railroad instalment 
compact accident companies have been annoyed 
by the competition of the Aetna Life, whose 
accident department is not in the compact. The 
Aetna picked out four or five classes which 
were supposed to be especially profitable at 
compact rates and reduced the rate materially. 
The result was that almost the entire business 
in these classes began to go off the books and at 
the present time is largely carried by the Aetna. 
The drive on postal clerks was especially strong 
and the Aetna wrote hundreds of them at $7.50 
per $1,000, where the compact rate was $10. Pas- 
senger conductors, collectors on passenger trains 
and express messengers were the other classes 
most affected. The compact rate on express 
messengers was $12.59 and the Aetna $10; on 
passenger conductors $7.50, the Aetna $6; and 
on collectors on passengers $7.50, and the Aetna 
$6. The compact has reduced on these classes 
to the rates charged by the Aetna. The Travel- 
ers is said to have been the largest loser to the 
Aetna, 


Maryland Casuaity and Ohio. 

The Maryland Casualty will be ready to enter 
Ohio in about a week. President Stone has 
sent the bonds for the deposit to Washington 
to be registered and this takes about two weeks. 
There is considerable speculation as to who will 
be the general agent for Ohio. It is understood 
the state will be in charge of a firm consisting 
of two men, one of whom will have his office at 
Cincinnati and the other at Cleveland. The 
Maryland has just issued its statements as of 
August 31, covering the increase in capital. 
The assets are $754,858, consisting of U. S. 
bonds, $300,896; Virginia bonds, $22,016; Balti- 
more city bonds, $286,567; cash in banks and 
office, $116,869; call loans, $2,600; uncollected 








accrued, $2,002: agents’ balances, $314. The 
capital is now $500,000, and the surplus to 
stockholders is $203,427. Mr. R. E. Watson, 
who has opened an office at Cincinnati and who 
will have entire charge of the company’s rail- 
road installment department, was formerly of 
the firm of Haas & Watson, leading insurance 
men of Atlanta, Ga, Mr. Haas purchased Mr, 
Watson's interest June 1. Mr. Haas has the 
general agency of the Maryland for several 
states and also has the railroad installment de- 
partment under Mr. Watson. Mr. Haas’ brother 
Samuel has for many years been a leading offi- 
cial of the Southern Railway, and the Maryland 
will doubtless control that road’s installment 
business. 


Contractors’ Liability Risks. 


It is understood one or two liability com- 
panies are contemplating a change in arriving 
at the basis of computing rates on contractors’ 
risks. Heretofore the basis of the insurance 
has been the pay-roll, but the companies have 
found that in many cases the contractors have 
misrepresented their pay-rolls and have placed 
them at less than they really were. Thus the 
companies covered a larger liability than they 
were paid for. It is believed that a better way 
of computing the rate is on the basis of the 
contractors’ bid for the work, figuring a certain 
proportion of the cost as labor. The price of 
contractors’ work is always made public and it 
is a comparatively easy matter to estimate what 
proportion of the amount is to be expended for 
labor. 


Assessment Casualty Companies, 


The following are the assessment casualty 
companies licensed to do business in Ohio: 
Traders and Travelers, New York; Preferred, 
Detroit; North American, Chicago; National, 
New York; National Masonic, Des Moines; 
Masons Fraternal, Westfield, Mass.; New Eng- 
land Mutual, Boston; Commercial Mutual, 
Philadelphia; Railway Officials and Employes, 
Indianapolis; Capital, Columbus; National Ma- 
sonic Provident, Mansfield; Brotherhood, Bos- 
ton; Loyal Mutual, Piqua; Masonic Equitable, 
Boston; Provident Mutual, Philadelphia. 


Ohio Casualty Appointments. 


The following are the recent appointments 
of agents in Ohio by casualty companies: 

Continental Assur.—R. M. Furnas and Fred. 
DeGrief, Lima. 

Employers Liability—A. Young & Co., Lima. 

Fidelity & Casualty -E. B. Bowie, Bridge- 

ort. 

Great Eastern Cas.—E. A. Grant, Geneva. 

N. Y. Plate Glass—Birch & Morrell, Glen- 
ville. 

National Protective Society, Mich.—J. A. 
Wallace, Bellefontaine; F. E. Mallory, Con- 
neaut. 

New Eng. Mut. Acc.—S. W. Needy, Glouster; 
Lewis L. Gane, West Mansfield; A. J. Mathews, 
Defiance. 

Ocean Acc. & Guar.—J. J. Linehan, Cincin- 
nati. 

U. S. Fidelity & Guar.— Boyd & Jones, Lon- 
don. 


Michigan Casuaity Appointments. 


The following agents have been recently ap- 
pointed by casualty companies in Michigan: 

Etna Accident—Jno. W. Bryan, Alpena; J. 
O’Brien Kirby, Grand Haven; Arend Visscher, 
Holland; Chas. W. Tinsman, Muskegon; A. 
Lewis Hamill, Petoskey; Alfred Baldrey, St. 
Joseph; John R. Santo, Traverse City. 


Lloyds Plate Glass—McVicar & Dane, Al- 


na; C. L. Messer, Marlette; Crawford & Craw- 
ord, Pontiac; Julian S. Peters, Rochester; E. 
H. Taylor, Vassar. 

Maryland Casualty—Albert E. Simpson, Bat- 
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tle Creek; Chas R. Foote, Belding: Wm. H. 
Faucett, Calumet; Conrad Fey, Saginaw, E. S.; 
Paul W. Chase, Hillsdale; E. E. Harwood, Men- 
don; J. Alex Navarre, Monroe; Wm. E. Hamil- 
ton, St. Johns. 


ATTENTION! 


A new manual of liability rates will be issued | 


to take effect October 1, governing the trans- 
actions of all compact companies writing em- 
ployers’ liability and other forms of casualty 
insurance, 


The new rates are in most cases | 


higher than the old and in some cases twice as | 


high. 
The Frankfort-American, 


the American off- | 


shoot of the Frankfort Accident, Marine and | 


Plate Glass of Germany, has entered Ohio for 
accident, plate glass and boiler insurance. It 
will not work liability and consequently will 
not put up the $50,000 deposit. 

The OHIO UNDER- 


Wanted ~~ WRIFER desires to 


establish a news connection covering all 
parts of Ohio, Michigan, and West Virginia, 
not already arranged for. We particularly 
want general correspondents at Dayton, 
Columbus, and Cleveland, Ohio; Grand 
Rapids, Lansing, Saginaw, and at some 
point in the upper peninsula, Michigan; 
Wheeling, West Virginia, and uther points 
of minor importance. Liberal space rates 


one Address: Cincinnati. 
FIRE INSURANCE 
For Sale — AGENCY. 


Good Agency in City of 20,000 in Ohio. 
Five first-class Companies represented. 
Premiums about $3,000.00 per annum. 
Very little soliciting has been done. This 
Agency can be bought at a reasonable 
figure, for cash. Address, 

‘*Insurance,’’ care Ohio Underwriter. 





Good Insurance Men. 





will be given Good Contracts to sell | 


Insurance for the old PHCENIX [1UT- 
UAL LIFE in Southern Ohio and 
Kentucky, by addressing 


R. N. FRYER, Gen’l Agt., 


Cincinnati, O. or Louisville, tad 


CANADA LIFE ASSURANCE CO. 


Established 1847. 


AGENT WANTED FOR CINCINNATI. 
Liberal Contract to producer. 


Address APP & CARR, Managers for Ohio, | 


CLEVELAND, 0. 





CincinNAR oiLTO Bay. OF y 





Cincinnati 
To CHICAGO. 


Cincinnati 
To INDIANAPOLIS. 





VESTIBULED 
TRAINS. 
FINEST SLEEPERS 
IN THE WORLD. 











Cincinnati 
To TOLEDO & DETROIT. 


Cincinnati 
To KANSAS CITY. 

















The Washington Life Insurance Co. 
of New York, is giving most liberal 
contracts to capable producers in Ohio. 
Some splendid territory unoccupied. 
Up to date, and the very best contracts 
of Life Insurance yet offered. 


IN THE LAST FIVE YEARS, THE WASHINGTON PAID 
A LARGER AMOUNT TO POLICY-HOLDERS IN RETURN PREMIUMS 
1. E. FOR DIVIDENDS AND SURRENDERED POLICIES PROPOR 
TIONATE TO PREMIUMS RECEIVED, THAN THE AVERAGE OF ALL 
OTHER LIFE INSURANCE COMPANIES IN THIS COUNTRY 


ADDRESS AT ONCE, 


SKINNER & MERWIN, 


GENERAL MANAGERS, 


24 Carew Building, Cincinnati, Ohio. 





OHIO STATE AGENCY 


OF 


THE UNITED STATES LIFE. 


INSURANCE COMPANY, 


OF NEW YORK. 


if you can produce business let me hear 
from you. New and attractive features. 
Most progressive Life Insurance Company 
in Ohio. Can suit you on territory or con- 
tract. Address, 


E. W. CHRISTY, State Megr., 


106 Euclid Ave., Cleveland, O., or 
15 & 16 — Block, Cincinnati, O. 


Wanted- - 


Desirable agent for the Toledo 
District for the Life and Accident 
Departments of the Pacific Mutual 
Life Insurance Company. Good con- 
tract to the right party. 

Address, 
P. W. DITTO, State Agent, 


No. 379 The Arcade, 


Cleveland, O. 


Wanted— 


Two good 
railroad work. 


Installment men for 


ce 


‘G dé ao o 


: ‘pe fome: —— D ay 
= bye BLDG 
* MAIN ST. OPP. POST OFFICE CINCINNATI. 0. 


NI 





| H. W. FULLER, 





L7 





| 507 GUARANTEED DIVIDEND! 


No estimate of future results! Every 
figure guaranteed! Under the new Policy 
of the HOME LIFE INSURANCE CO. of 
New York. Before making your 1898 Con- 


| tract address 


w. A. MR. BRUEHL 4. H. MINDERMANN 


W. ALR. BRUEHL & Co., Gen! Managers 


OHIO AND SOUTHERN INDIANA, 
Western Methodist Book Concern Building, CINCINNATI, O. 


| J. H. ANTHONY, Manacer Cc. F. McCORD, Gewn't Act 


NORTHEASTERN OH!0 SOUTHWESTERN On10 
New ENGLAND BuILOING, Cincinnati, O 
CLEVELAND 

G. HILLER, Seciat Acenr 


CiINncINNaAT!, O 


JoHN Hancock 
MutTuAc Lire INs. Co. 


OF BOSTON, MASS. 


STEPHEN H. RHODES, PRESIDENT. 
ROLAND O. LAMB, SECRETARY. 


Its Policies are subject to provisions of the 
perfected Non-forfeiture law of Massachusetts, 
securing upon the face of each the endorsement 
of eash and paid-up value 
contract, 

Annual cash dividends, loan values, and a 
policy contract, plain, simple, positive, and un- 
excelled in liberality. 


as part of the policy 


Several good General Agencies with liberal 
renewal contracts in splendid territory are open to 

| men of experience who want to settle permanently. 
For further particulars, address the Company at Bos- 


ton, or 
J.C. CAMPBELL, State AGeEnrT, 
FOR OHIO AND WEST VA,, 
BOARD OF TRADE BUILDING, 
COLUMBUS, OHIO. 








TAKE THE 


KF.F.V. 





WASHINGTON, NEW YORK, 
PHILADELPHIA, 
AND THE EAST, 


Magnificent Scenery, Observation Cars, 
and Finest Cuisine. 


Stop en Route at one of Virginia’s Fa- 


| mous Resorts. 





- 





FOR INFORMATION ADDRESS 


c. B. RYAN, 
ASST. GEN PASS AGT.. 


CINCINNATI, O. 


GEN. PASS. AGT., OR 
WASHINGTON, DO. Cc. 
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| Accident Insurance. | Ohio Mutual 


THE 
is all right, t rhy not s' 1 - ew 
ACC | DE NT @ woe Gand pete ~ chon yore ieed ailint Py 
h S URANC E you can make no mistake in selecting an ...... Fire Insurance Co., 


NELSON J. EDWARDS * Orient Bicycle... 


4414 EAST THIRD ST*YCINCINNATI ¥ 





for your mount. The Triple Truss Construc- 
tion of the 











8 
| 6 
°o 
NEW YORK UNDERWRITERS AGENCY 3 
# 
(FIRB) 
ESTABLISHED 1864. 
Local Agents in all Prominent Localities in the ORIENT . 
United States. 
Office: 100 William Street, New York. : 
A. & J. H. STODDART, General Agents. FORK rs 
i 
2 
J 
$24.00 per week for Accident « 
pe Li aciacaiatintas has been called a /iberal life insurance. Its record < 
iia i — substantiates this view of it, and we have yet to a 
. hear of a case of breakage, even in collision .... 
eee peo vac rr kx  .... 4 
Prices for Single Wheels, $50, $75 and $100. | 
a 


ACCUMULATED FOR AGRE. Prices for Tandems, - - $100 and $125. 


We make a full line of Multi-Cycles, from Trip- 


The National Masonic Provident Ass'n lets up to Ten-Seaters. Catalogues mailed free 


upon application. Address: 


The only Company that has ever made a continuous | CINCINNATI AGENT: 
success of the sick benefit business. E. P. GRAY, 130-132 WEST SEVENTH ST. 





of SALEM, OHIO. 


\} 
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Does Exclusively an Agency Business. 


ee ee WALTHAM MANUFACTURING CO.,Waltham, Mass. \concies in all the Cities and 


Principal 


Towns of Ohio. 


J. R. VERNON, secretary 





H. L. PALMER, Pres’t. 


J. W. SKINNER, Secvy. THE 


ORGANIZED 1857. 


NORTHWESTERN MUTUAL LIFE INS. CO. 


PURELY MUTUAL AND TRANSACTS BUSINESS ONLY IN THE UNITED STATES. 











STATEMENT JANUARY ist, 1898. 








PASH Uta sak Aeatbenk HERR Rete Osean ee ke a hwkesreed $103,375,536 

DR i xehah acctesiertarebset os aeusawsideebenen 80,885,093 

| Accumulations held to meet Tontine Policy contracts. .$ 16,310,434 

LOW | General PNR 55 viviincigniiikcgenpaind Stdadie saachekoeas 6,180,009 

A I _ eed 
MORT ITY. | I EN is ocd av acrsueuuacide xs daaunee een $ 20,020,162 
| Insurance Written during 1897.............ccccccccees $ 61,187,593 

Insurance Gained during 1897............ccccccecceces 28,913,541 

I IN is caine Scan Sanden ss omere becker awa 413,081 ,370 





BEST RESULTS TO POLICY-HOLDERS. 
Business accepted only from regular Agents of the Company. 


For further information, or an Agency, address: 
WILLARD MERRILL, Vice Pres’t and Sup’t of Agencies, Home Office, Milwaukee, Wis. 


ECONOMICAL 
MANAGEMENT. 
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ROLLA V. WATT, Megr., 
For 
Pacific Coast Department—California, Oregon, 
Washington, Utah, Idaho and Arizona. 


FIRE 





SAN FRANCISCO, CAL. 


JNO. TENNEY, Megr., 
R. EMORY WARFIELD, Ass’t Mer. 
For 
Pennsylvania, New Jersey, Delaware, Mary- 
land, Virginia, N. Carolina, Dist. of 
Columbia, West Virginia. 
ROYAL INSURANCE BUILDING, 
306 Walnut Street, PHILADELPHIA. 











JOHN H. LAW. GEORGE W. LAW, 


LAW os Megrs., 


Western REE.» ne Ohio, Indi- 
ana, Michigan, Iowa, Kansas, Missouri, 
Minnesota, Wisconsin, N. Dakota, S. Da- 
kota, Nebraska, Colorado, Wyoming. 


ROYAL INSURANCE BUILDING, 
169 Jackson Street. CHICAGO. 








EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 


OF LONDON, ENGLAND. 


George Monroe Endicott, Manager and Attorney 
United States Branch. 


Original and Leading Liability Company. 


EMPLOYERS’ LIABILITY, 

PUBLIC LIABILITY, TEAM LIABILITY, 

GENERAL LIABILITY, WORKMEN’S COLLECTIVE, 
PERSONAL ACCIDENT INSURANCE, 


SELL INDEMNITY THAT INDEMNIFIES. 


GENERAL AGENTS: 


B. M. & GEORGE D. ALLISON, Southern Ohio and Tennessee, 
39 East Third S reet, Cincinnati, O. 
PACKER & CLARK, Northern Ohio, 408-9 Mohawk Bldg., Cleveland, O 
ROBT. ZENER & CO’, Indianapolis, Ind. 


ELEVATOR LIABILITY, 


“The Leading Fire Insurance Company of the World.’’ | 
— TORNADO. 


ROYAL 


Insurance Company. 
CHARLES H. LAW, 


South-east Cor. Third and Walnut Sts. 











E. F. BEDDALL, Wer., 
G. M. COIT, Ass't Mer., 
For 
THE STATE OF NEW YORE. 
ROYAL INSURANCE BUILDING. 
50 Wall Street, NEW YORK. 





GEORGE P. FIELD. E. B. COWLES. 


FIELD & COWLES, Megrs., 


For 





Massachusetts,Connecticut, New Hampshire, 
Rhode Island, Vermont, Maine. 
85 WATER STREET, 
BOSTON, MASS 





JNO. B, CASTLEMAN, A. G. LANGHAM, 
BRECKINRIDGE CASTLEMAN. 


BARBEE & CASTLEMAN, Megrs., 
For 
Southern Department — Kentucky, Tennes- 
see, Georgia, Florida, South Carolina, Ala- 
bama, Mississippi, Texas. Arkansas, Lou- 
isiana, Oklahoma, Indian Territory. 


LOUISVILLE, KY. 


MANACER ——.....ueemm, 
CINCINNATI BRANCH. 








Eighteenth Annual Financial Statement 


OF THE 


Manufacturers’ and Merchants’ Mutual Insurance Company 


ROCKFORD, ILLINOIS. 


JOHN G. CHICK, 
VICE-PRESIDENT 


H.W. PRICE, 
PRESIDENT. 


F. F. WORMWOOD, 
TREASURER 


1. S. MONTGOMERY, 
SECRETARY 


GEO. W. CARSE, ass’T SECRETARY 


JANUARY 1, 1898. 
ASSETS. LIABILITIES. 
“ash 81,032 16 Interest Outstanding Scrip. $ 40000 
— . : Losses Adjusted not due 3,207 50 


Contingent. 432,121 72 Losses in Process of Adjustment 15,836 33 


Re-Insurance Reserve, 0) per 


a eeaiaiaa $913,153 83 cent. of Premiums 40,589 67 
‘. 2 . Surplus above all Liabilities 453,120 38 
Net Cash Surplus, 820,998.66. P as ~ = - am 
$513,153 88 
Losses paid since organization $6*3,312 81 
Scrip Dividend paid since organization. 8,952 84 
Cash Dividend paid since organization. 88,536 40 


STANDARD OHIO MUTUAL FIRE COMPANIES. 


CHARTERED 1851. 


Richland 


Mutual Insurance Company, 


MANSFIBLD, OHIO. 


DIRECTORS : 
G. A. Clugston, 


J. H. Cook, N.S. Reed, J. M. Waugh, H.R. Smith, J. W. Jenner, 


H.C. Hedges, W. W.Cockley, A.C. Cummins. 


Assets, $1,641,484.07. 


J. H. COOK, President. R. SMITH, Secretary. 


i1s4isc. 1so7. 


The Western Mutual Fire Ins. Co. 


URBANA, OHIO. 
Writes Ohio Business Only, strictly on the Premium Note Plan. 


HALF-A-CENTURY 


Shows that its members have obtained 


RELIABLE INSURANCE, 
SOUND INDEMNITY. 
REASONABLE RATES, 
VERY LOW COST, 


Averaging only 4% per cent. for last twenty years. 
LOSSES PROMPTLY ADJUSTED AND PAID. 
W. R. ROSS. Pres. JOS. S. CARTER, Gen’! Agt. 





ITs 
a 





WILSON BALDWIN, Sec’y. 


Incorporated April 17, 1876. Began Business October 2, 1876. 





THE 


Central Manufacturers 


VAN WERT, OHIO. 


Mutual 


Insurance Co. 


Premium Notes $369,589.95. 


Total Cash Assets $99,379. Net Cash Surplus $54,523. 


J. S. BRUMBACK, President. F. W. PURMORT, Secretary, 


TWENTY-FOUR YEARS OLD. 


The Mansfield Mutual 


Fire Insurance Co. 


J. W. WAGNER, President. OF MANSFIBLD, O 


J. M. Cook, Secretary. 


Total Available Assets $484,650.58. 
Net Cash Surplus $12,909.61 


Transacts an Agency Business in Ohio. 
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The Best The Best 





A n 
Policies, wt ommissions, | 
4. onl Lb (CX Commissions 


OF NEW YORK. ~ 





ACTIVE AGENTS WANTED. 


KIMBALL C. ATWOOD, SEC’y, 


256 and 257 Broadway, - NEw YORK. 
ASSETS, over BG00,000 
Surplus to Policyholders, 275,000 


| —— 1867. Members’ Safety Fund 


81,000,000. 


HARTFORD LIFE. INSURANCE COMPANY, 


HARTFORD, CONN. 
Sells all Desirable Forms of Up-to-date Contracts. 


| Ten-Year Renewable Term Policies. 
Ten-Year Non-Renewable Term Policies. 
Twenty-Year Option Policies. 
Twenty-Payment Life Policies. 
Seven-Year Distribution Policies, ete. 





| 
| 








E. B. SAYERS, Central Manager, Chamber of Commerce Building, 
| Cincinnati, Ohio, will pay the largest brokerage for surplus lines; also 
makes renewal contracts with reliable men, WRITE HIM. 








INSURANCE Co. 
OF KENTUCKY 


MUTUAL LIFE 


INCORPORATED. 
Hon. CHAS. D. JACOB, President. GEO. W. MORRIS, V-President. 
WM. W. MORRIS, Secretary. DAV. MERIWETHER, Treas. 
Home Office, - - Louisville, Ky. 
ee I GRIND BND gous nc cs vse occ ww deeb y cos weecwed $2,703,032 12 
ata as 5 oka gege hve ee aaa de Jo sioner seers 253,871 60 
I NS ini te Chi aa kivedesec wns coess 418,871 60 


Total Death Claims and Endowments ee eae ,785,793 64 


$200,000 in Bonds deposited with the State Treasurer for the 
Benefit ofall Policy-holders. All claims paid promptly upon receipt 
and approval of proof of death. 


ROBERT SIMPSON, State Agent Ohio, and Kenton & Campbell Counties, Ky. 
Pike Building, CINCINNATI, OHIO. 
Cc. F. WHIPPLE, State cecilia 715 The C salient Cleveland. 


The WILLIAMS TYPEWRITER. 
New No. 2, for 1898. 





Visible Writing. Extreme 

Direct Inking. Durability. 

Best Work Ball-Bearing 

Key-Board Lock. Carriage. 

Easy Touch. Phenomenal Speed. 
Permanent Alignment. 
Superior Manifolding. 


PART PAYMENT. 


Full catalogue onapplication. Agents 
wanted in unoccupied territory. 

We havea few second-hand machines 

of other makes for sale; also sup- 

plies. 

EDWIN A. HARDIN & CO. 


SOLE DEALERS, 
409 Walnut St., Cincinnati, Ohio. 





MENTION THIS PAPER. 





DL 
The Waverley. roa peer 


The Ivanhoe Special. 


The leading bicycles of the year, because each one is 
the best of its class—presenting greater value than can be 
obtained in any other line of bicycles in the world. 


POPULAR PRICES. 


Catalogue mailed to any address upon application. 


INDIANA BICYCLE CO., Indianapolis, Ind. 
frrrrrTrrereenen nT i 





OLD MACHINES TAKEN IN | 





Western and Southern 


LIFE INSURANCE COMPANY. 


OF CINCINNATI, OHIO. 


PAID-UP CAPITAL, ° 


$100.000.00. 


FRANK CALDWELL, President. 
W. J. WILLIAMS, Secretary. 


k= GOOD LIVE AGENTS WANTED. 





Mutual Reserve Fund 
~—_Life Association. 


FREDERICK A. BURNHAM, President. 


Mutual Reserve Building, NEW YORK CITY. 





_ New business received in 1897, over $71,000,000. 
| Cash income during 1897, over $6,000,000. 
Death Claims paid since organization, over $33,000,000. 


WANTED 


Confidential Executive Representative. Must be a 
man of experience in higher life insurance work and 
of unquestioned integrity. 





ADDRESS, 


| ANDREW M. SWEENEY, 
State Life Insurance Company, Indianapolis, Ind. 














